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June Production 
Sales Stuff 
Let There Be Light 
W. S. Knudsen 


By 


Chris Sinsabaugh 


unusual for this time of the 
year, has started the forecasters 
thumbing the card index for 
sayings that will fit the occasion. 
“All signs fail in dry weather” 
and “anything can happen this 
year” seem to be the favorites. 
It’s an off season for statisticians | 
and the chaps who make blue- 
prints and graphs to prove their 
projections. They seem to be in 
general disrepute with the sales | 
managers. Yes, anything can 
happen this year. 

ok 


* * 
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WHICH MAKES timely the 
prediction of one who carefully 
studies the trade barometer, who 
opines that he wouldn’t be a bit | 
surprised if we get the 1933 peak 
as late as September and October. 
His tea-leaf readings record the | 
“ ptterment of general Lusiness 
Mgnditions, which is going to 
Tiake possible ready money later 
on ier those are in the great 
ee acement class but who have 

n shy the coin of the realm. 

Ries the oracle also goes on to 
Say that the introduction of a} 
new model, in September say, 
vould just about click with the 
market at that time and get 
away to a flying start. 

* * * 

“DOC” SHAW right now is a| 
sort of an old mother hen that 
has hatched a setting of sales 
eggs. He’s clucking a lot about 
what Oldsmobile has been doing 
Since the first of the year. Ap- 
Parently he doesn’t care how 
big his printer’s bill is, for there 
comes to this desk a brochure 
which bristles with statistics. 
Even I, without the aid of an 
interpreter, can absorb the dope 
—that Polk figures show that 
in the first five months of 1933, 
Oldsmobile has sold more than 
twenty-five per cent of its price 
Class, according to Shaw. 

By-products of the analysis are 
evidence offered that, reckoned 
On price class, Ol&s was first in 
Sales in twenty-three states and 
second in thirteen. 

° * cs oe 

DID YOU READ the story in 
A.D.N., issue of June 17, in which 
BE. Leavenworth Elliott, distin- 
fuished authority on lighting, 
Suggests that scientific lighting 
of the interior of the automobile 
Dody will overcome the glare of 
approaching headlights? 

Well, that story has hatched 
another idea that sounds prac- 
tical. Go a step farther, says 
my contact, and slant the win- 
dows in the automobile body 
just as the windshield is slanted. 
This theorist believes that by so 
doing occupants of the car will 
be freed from the glare of the 
huge plate glass windows in 
stores, which is reflected to the 
car windows as they are installed 
at present. We live and learn! 

- + + 

THIS MR. ELLIOT has written 

the conductor that his theory can 


(Continued on Page 3) 
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First Half Output Tops Million Mark; 
June Estimated At About 228, 425 


N. ALA. Traffic 
Managers Back 
Rail Recovery || ‘ 


Detroit, June 30.—At a meeting 
of the automobile traffic man- 
agers, members of the National 
Automobile Chamber of Com- 
merce, today, it was voted to lend 
every possible assistance to Co- 
ordinator Eastman and the rail- 
road committees in the adminis- 
tration of the Emergency Railroad 
Transportation Act for the re- 
habilitation of the railroads. 

“Being one of the largest users 
of rail transportation,” said J. S. 
Marvin, chairman of the confer- 
“our industry has 
interest in 
roads and the 
railroad = services. 


effectiveness 
We 


a keen | 
the stability of rail- | 
of | 





believe | 


that shipping interests generally | 


| will do everything in their power 


to make 
plans. 
“While the 


a 


Act itself provides 


success of the new | 


ition of the 


only for committees of railroad | 


executives and labor representa- | 
!used cars du’ 


those who use these serv- 
as represented in shipper 


(Continued on Page 2) 
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‘Cook Sales Top 


June e Last Year 


Chicago, June 30.— Motor car 
dealers of Chicago found cause 
for celebration this week when 
Cook County registrations of new 
cars for the month up to and in- 
cluding Monday passed the entire 
month of June, 1932. 

With four days yet to go, regis- 
tration total on June 26 was 3,799 
cars as against 3,783 for all of 
June last year. 

This record assures that June 
will surpass by a comfortable 
margin the same month a year 
ago. Registrations were running 
slightly behind both May and 
April of this year. However, it 
is confidently felt in the trade 
here that for the balance of this 
year each month should produce 
an increase over the same periods 
in 1932. 

Trade leaders believe that the 
traditional seasonal decline, often 
quite sharp at times during the 
last half of each year, will not 
be experienced during 1933. 


4 Month’s Exports 
Show 25% Increase 


New York, June 30.— Exports 
of passenger cars in the first four 
month of this year increased 
twenty-five per cent over 1932 and 
are showing a steadily increasing 
trend according to an analysis by 
Ray B. Prescott. Several coun- 
tries have taken more cars in the 
first four months this year than 
in all of 1932, while in others the 
four months’ business equals from 
fifty to seventy-five per cent of 
all last year. 

Belgium, Denmark and The 
Netherlands are leading in im- 
ports of passenger cars, their total 
business accounting for about 36 
per cent of all exports from the 
United States in the year to dats 





Holiday 


There will be no mid-week 

ssue of Automotive Daily 
ews as of Wednesday, July 
5. The reason why: The 
Fourth of July. We're patri- 
otic and want to shoot off 
firecrackers next Tuesday. 
We can’t do that and get out 
the mid-week too, because 
Tuesday would be the day to 
put the issue to press. So 
with the kind indulgence of 
the readers, we'll take a holi- 
day too and skip an issue.— 
The Editor. 


New Used Car 
Books Reflect 
Firmer Prices 


Chicago, June 30..-The 76th edi- 
Blue Book and Red 
Book, just off the press, shows 
upon analysis that depreciation in 
g the past three 
months has been considerably less 
than normal for similar periods 
in the past. 

“The market for used cars has 
firmed up considerably and inven- 
tories are generally low,” 
Thomas J. Hay, president of the 
National Used Car Market Re- 
port, Inc., in commenting on the 
new edition which is intended for 
use during» July, August and 
September. 

“Both of these conditions are 
hopeful signs. It is our hope and, 


(Continued on Page 2) 


New York Car Sales 
Continues Uptrend 


New York, June 30.—Retail sales 
of cars in the New York metro- 
politan district are continuing in 
June to show the same ascendancy 
over last year as disclosed in May. 
Registrations for the first week as 
prepared by Sherlock & Arnold 
show a total for the period of 3,094 
with several districts still to be 
included. For the same period last 
year the registration total was 
2,380, complete. 


power 


states | 





Production to Date Is 11.1 Per Cent Above Same 
Period Last Year with Likelihood That See- 
ond Half Will Hold Up Strong 


By CHRIS SINSABAUGH 

Detroit, June 30.—When factory whistles blow tonight 
the automobile industry can get a definite line on the 
progress it has made in the first half of the year in a 
production way. As this is written it is certain that this 
June is 20 per cent better than the corresponding period 
last year, while in the first six months of this year produc- 
tion is 11.1 per cent more than in the same time in 1932. 


Hupp Announces 
New Six Priced 
From $895 to $960 


Detroit, June 30.—Hupmobile 


today makes its first showing of | 


Series 321-A Six 

Six, 
121-inch wheelbase 
carrying a price that is uniformly 


its 


a 90-horse- | 
car, | 


$100 under that of corresponding | 


body models of the de luxe Silver 
Anniversary Six. 
distribution of the 
are «Wei: UNdEY ¥ 

The new six is offered in three 
body types—the five-passenger 
sedan at $895, the two-passenger 
coupe with rumble seat at $895, 
and the five-passenger Victoria 


new models 


way. 


(two-door) at $960. All body types | 
the same wide | 


are available in 
range of color options as are the | 
de luxe sixes, with the same 
broadcloth upholstery’ material 
(Continued on Page 5) 


Wage Averages 
Improve in May 


New York, June 30.— Weekly 
earnings for men employed in 
automotive factories increased 
from $18.79 in April to $20.78 in 
May, according to a report this 
week of the National Industrial 
Conference Board on wage trends. 





Automotive” Daily News has 
made a most careful survey of 
the production activities of the 
industry during the month end- 
ing tonight and on confidential 
information furnished by car and 
truck manufacturers it estimates 
that this June’s count will be 
228,425, just a shade better than 
May's 227,567. 

While individual figures cannot 
be divulged, they show that prac- 
tically all of the makers are trav- 
eling at an accelerated pace over 
May. Chevrolet and Plymouth 
| have contributed the lion’s share 


Production and | this month and reports show that 
| in 


the last two weeks order a 
from the field caused both 9 
them to step up their original 
projections. 

Taking it for granted that the 
June estimate is not far out of 
the way, this statistician turns to 
the six-months’ figures. These 


(Continued on Page 2) 


Parts, Accessory 
Shipments Show 
Gain During May 


New York, June 30. ~May ship- 
ments of manufacturers reporting 
to the Motor & Equipment Manu- 
facturers Ass’n, as reported today, 
show a substantial upturn from 
April and from May last year. The 
grand index of all shipments of 
parts, accessories, shop equipment 
and original equipment rose to 71 


Average wages in the manufac-| as compared with 64 in April and 


turing industry generally gained| with 62 in May last year. 


8.6 per cent in May over the pre- 
ceding month. 

The number of workers in all 
manufacturing industries in- 


(Continued on Page 2) 


State Motor Vehicle Chiefs 


Form National Association 


Detroit, June 28.—As a result 
of the three days sessions of the 
Eastern Conference of Motor Ve- 
hicle Administrators, winding up 
tonight, there has been born the 
American Conference of Motor 
Vehicle Administrators, a na- 
tional organization, with a uni- 
form traffic code for both the 
United States and Canada as the 
major objective. 

Highway representatives of 
forty states and two provinces of 
Canada participated. Temporary 
officers were elected and this fall 
there will be a meeting for the 
purpose of effecting a permanent 
organization. E. Austin Baugh- 


|rman, of Baltimore, is the tempo- 


rary chairman, while the other 
officers and directors are: 
Vice-Chairman, H. Rickard 
Sticker, of Harrisburg, Pa.; sec- 
retary, Lew Wallace, of Des 
Moines, Ia.; directors, E. A. Con- 


The 
January, 1925, business equals 
100, against which current busi- 
ness is compared. 

Original equipment shipments in 
May rose to an index mark of 64, 
as compared with 59 in April and 
with 53 in May last year. This 
was the highest mark reached by 
shipments of parts to factories 
since August, 1941, and has not 


(Continued on Page 2) 


Air Races Open 
At Chicago Fair 


Chicago, June 30.—Preceded by 
a parade along Michigan Avenue 


way, Louisiana; Russell Bevans, | today, the American Air Races will 


California; 


ton, Rhode Island; Charles W.} Municipal Airport. 


George R. Welling-| open tomorrow, Saturday, at the 


The event is 


Hartnett, New York; Frank Fin-| sponsored by the Chicago Tribune 


ney, Iowa; 
Michigan; J. P.- Bicke}} 3’, 
and L. F. Harris, North: Carfind. 


Ofville .E:. Atwpod,| and wif attract’many leading air- 
‘Ontario, plang pilets.of the’ United States. 


Today’s pardde starting at noon 


The visitors were Feyally enter-| was in the -natyre of a pageant 
tained while here. On’ Wiedhesday ‘of trasispostatioh ‘ froga the earliest 
night there was a big ‘dinner: at |"days to the present tirhe. The air 
the Detroit Athletic Club spon-| races in which some three hun- 
sored by civic organizations and/| dred fliers are entered will con- 


(Continued on Page 2) 


tinue daily through July fourth. 
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Toledo, June 30.— Under the 
proposed plan for the reorganiza- 
tion of the Willys-Overland Co., 
details of which were revealed 
Wednesday, a new . operating 
company would be formed and 
provided with, should the plan be 
carried out successfully, approxi- 
mately $2,500,000 in new working 















capital. 
The attorneys for the reorgani- 
zation committee, Harold W. 






Fraser and H. G. Wall, presented 
the plan to Judge George Hahn 
in federal court here, who has set 
Monday, July 10, as the date for 
the formal hearing at which time 
all interested parties are to ap- 
pear in court. 

The new company, which would 
take over the old Willys-Overland 
Co., which has been in the hands 
of receivers since February 15, 











issue $1,000,000 of six per cent 
mortgage bonds, $2,000,000 of six 
per cent preferred stock, $5,000,000 
of class A common stock of the 
par value of $1 per share, and 
1,000,000 shares of class B com- 
mon stock of no par value. 


The bonds, which would be 
dated Sept. 1, 1933, and be due in 
ten years, would be secured by 
the mortgage on the Toledo plant. 
land, buildings, machinery and 
equipment. Interest would begin 
March 1, 1935. 


The liquidating company would 
have a capital of 50,000 shares of 


| preferred stock with a total par 


value of $500,000 and 100 shares 
of common stock, no par value. 
The liquidating company also 
would execute a $500,000 promis- 
sory note at six per cent interest 





would concentrate its operations 
in Toledo, according to the plan. | 
In addition to the formation of | 
the new operating company, the | 
plan provides also for the forma- 
tion of a liquidating company. 

Several of the chief features of 
the plan may be summarized as 
follows: Approximately $8,000,000 
in creditors’ claims would be 
eliminated, present working capi- | 
tal would be reduced from $29,- 
621,165 to $8,000,000, and _ the 
funded debt and fixed charges 
would be reduced by more than 
fifty per cent. 

As to the new operating com- 
pany, it would be empowered to 
take over the Toledo plants of the 
company, all inventories, notes 
receivable, all capital stock of the 
Willys- Overland, Ine., Willys - 
Overland Parts Corp., Willys- 
Overland Pacific Co., Willys Ex- 
port Corp. In addition, the new 
company would be empowered to 
take, such as it desired, of the 
inventories and properties of the 
Willys-Overland of Illinois, Willys- 
Overland of Pennsylvania, Willys- 
Morrow Co., Wilson Foundry & 
Machine Co., Willys branches and 
Willys-Overland Sales Co., Ltd. 
The new company also can take 
patents, licenses, trade-marks and 
brands of the old company. 






All the property of the sub- 
sidiaries, not required by the 
operating company, would _ be 


taken over by the new liquidating 
company. 
Authorization would be granted 











N.A.C.C. Traffic | 
Managers Back 
Rail Recovery 


(Continued from Page 1) 
groups will undertake to keep in 
close touch with plans as they | 
develop. 

“Reports on the experimental 
use of fixed loading devices in 
freight cars that will simplify the 
shipping of automobiles by rail 
continue favorable,” continued | 
Mr. Marvin. “Nearly two thou-| 
sand freight cars have been 
equipped and for a number of 
months have been taking ship- 
ments satisfactorily to various} 
parts of the country.” 

Other subjects considered by 
the meeting included the shipping 
of charged batteries with automo- | 
biles, which would be rendered 
much more expensive under a| 
new ruling proposed by the rail- 
roads; freight rates on automo- 
biles and trucks to the South and 
Southwest; carload minimum 
weight on shipments into Mexico, 
and the classification rating ap- 
plied to a large number of auto- 
mobile parts by the railroads. 

Among those at the meeting 
were: V. Laird (Auburn); R. L. 
Reese (Buick); E. J. Tiedeman 
(Cadillac); G. .R. Scharff (Chev- 





to the new operating company, 
payable with the first cash real- 
ized in the liquidation. After that, 
cash obtained by the liquidating 
company would be used to redeem 
the $500,000 of preferred stock and 


| then to call the mortgage bonds 


of the new operating company. 


| Whatever balance might then re- 


main would be diverted to the 
treasury of the new operating 
company. 


First Half Output 
Tops Million Mark 


(Continued from Page 1) 


contain another surprise for the 
industry in that they show that 
the production estimate is 1,063,- 
020 as compared with 911,117 for 
the same period in 1932, a gain of 
10.2 per cent. 

Analysis of the figures show 
that the turn came in April. In 
the first three months of the year, 
1933 lagged behind 1932, 368,925 to 
373,247. But in the second quar- 
ter there came a decided change 
and the estimate 
for this April, May and June as 
against 537,845 for the same 
period last year. 

A comparison of production fig- 


ures for the first six months Of | 


1933 and 1932 follows: 


1933 1932 
GRDMOPY «oc cree 133,402 123,075 
February ....... 110,123 122,895 
pT ere 124,581 127,277 
ED vik oc die Sev'ee 188,922 155,136 
as ga doce a 227,567 192,516 
MEE. own dae 228,425 190,218 





This unusual 


picture showing 
the General Technical Committee 


of General Motors Corp., was 
taken in Chicago where the 
group met to study various scien- 
tific exhibits at the Century of 
Progress Exposition. This is 
one of the rare occasions when 


rolet); C. “A. °Sulliian.‘(Generak| this <corimittee,; which includes 


Motors) ; 
(Graham-Paige); 
(Hudson); E. N.: Hodgés.*¢Hupp); 
E. A. Churchill <(Lihgolsi)-; 







(White), also K. A. Moore (N.A. 






of the conference. 





. %.| vicpzpresident, . General 
Graham (Reo), and R. R. Shultz|‘Corp. in -eharge of engineering, 


W.-H! Léughded| Charles Fy’ Kettering, vice-presi- 
F. A. Allen| dent of Gereral Métors Corp. in 
charge pf research, O. E. Hunt, 


Motors 


the chief engineers of General 


C.C.) and J. S. Marvin, chairman | Motors divisions and other high 
engineering and research execu- 





shows 644,309 | 


to the new operating company to 
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Willys-Overland Files 


Reorganization Plans 





Several important style and mechanical advantages have been added 

to the Standard De Soto Six line, it was announced today. 

Etting, radio and stage star, is shown above with one of the new 

Standard De Soto Coupes, which now have increased horsepower, 

air-wheels, dual trumpet horns, new upholstery styling and other 
new features. There is no increase in price. 


De Soto Standard 
Has New Features 


Detroit, June 30.—A number of 
important style and mechanical 
features have been added to the 
Standard De Soto Six line at no 
increase in price, it was announced 
today. With a high compression 
cylinder head, horsepower of the 
De Soto Six is raised from 79 to 
82, it was learned. 

Other new features are as fol- 
lows: 

Air wheel tires with wood 
wheels. Two trumpet horns 
mounted on the front of the car. 
A new style of trim in all closed 
models. Head lamps of the same 





| models. 
| accessories 


type as found on custom De Soto 
Besides these, special 
are now available as 
factory equipment at slight extra 
cost on all standard models. 
Peed stated today: “We are able 


| to offer these new features in the 
| Standard De Soto line, because of 





our manufacturing facilities. De 





Ruth 


New Used Car | 
Books Reflect 


Firmer Prices 





Shipments Show 
Gain During May 


(Continued from Page 1) 


been closely approached 
January, 1932. 

Service parts shipments to 
wholesalers reached a mark of 118 
and is the only group in advance 
of the 1925 base. Service parts 
shipments in April this year 
reached an index of 106 and in 
May last year reached 109. Ex- 
cept for June last year when the 
118 index was equalled, it was the 
highest service parts shipping 
month since October, 1931. 

Accessory shipments, though 
well below the 1925 base, never- 
theless, showed substantial up- 
turn in May when the index rose 
to 56 as against 46 in April and 
55 in May last year. The highest 


since 


| previous month was November 
| last year. Service equipment ship- 





(Continued from Page 1) 
I am sure, the hope of all good | 
automobile merchants that this | 
situation will continue. Sensible | 
trading methods will do more| 
than anything else to keep used | 
car values on an even keel and 
help dealers in making money.” 
Appraisal figures for 1933 mod- 
els find a place in the current | 
edition for the first time this 
year, with 696 of the 754 new 
models being appraised. Also in- 
cluded are changes in factory list 
prices, specifications and charac- 
teristics since the prior issue. 


Vehicle Chiefs 
Form Nat'l Body 





Soto has one of the most modern 
automobile plants in the industry, 
and we are now able to more 
quickly and economically produce 
cars in special colors and with 
special equipment to meet the} 
taste of the most exacting motor- 
ist.” 

De Soto moved into enlarged | 
manufacturing quarters recently, 
following record sales by De Soto | 
dealers that have caused increased 
production on all models. 


| of the Hudson 


Scrap Iron Code 


New York, June 29.—The code | 
committee of the Institute of | 
Scrap Iron & Steel, Inc., will meet | 
in Chicago on July 3°to draft a| 
program of fair practices. Formal | 
action on the code will be taken 
by the Institute at its convention 
which also will be held in Chicago 
next week. 


tives of the corporation has met| director, General Motors Research 


outside Detroit or New York and 
one of the few times the com- 
mittee has been photographed. 
The officials in the picture, 
left to right are: James M. Craw- 
ford, chief engineer of the Chev- 
rolet Motor Co.; W. D. Appel, 
liaison engineer for General Mo- 
tors Overseas Operations; O. E. 
Hunt, vice-president of General 
Motors Corp. in charge of engin- 
eering; C. L. McCuen, technical 
assistant to I. J. Reuter; George 
A. Greene, vice-president of Gen- 
eral Motors Truck Corp.; E. V. 
Rippingille, assistant technical | 


(Continued from Page 1) 
Detroit automobile manufactur- 
ers. Harvey Campbell, of the 
Board of Commerce, did the in- 
troducing and the main talk of 
the evening was delivered by 
C. F. Kettering, of General Mot- 
ors, who was as much at home 
discussing traffic control as he is 
when talking engineering theor- 
ies. A short welcoming talk was | 
given by Roy Chapin, president 
and former Sec- 
retary of Commerce of the United 
States. 

Graham-Paige had a breakfast 
for the administrators at the De- | 
troit-Leland Wednesday morning, | 
at which Robert Graham was 
host. Mr. Graham had met most | 
of the administrators while mak- | 
ing his famous safety tour and 
took advantage of this occasion | 
to bring them together. 





Laboratories; Owen C. Nacker, 
assistant chief engineer, Cadillac 
Motor Car Co.; Wilfred Briggs, 
member of the staff of O. E. 
Hunt; W. J. Davidson, technical 
director, Buick-Olds-Pontiac 
Sales Co.; George W. Garner, 
chief engineer, General Motors 
Products of Canada, Ltd.; A. J. 
Schamehorn, director, General 
Motors Proving Grounds; F. A. 
Bower, chief engineer, Buick 
Motor Co.; B. H. Anibal, chief en- 
gineer, Pontiac Motor Co.; E. W. 
Seaholm, chief engineer, Cadillac 
Motor Car Co. | 





| turing 


| 18% 


ments to wholesalers reached an 
index mark of 50 in May, compar- 
ing with 38 in April and 59 in May 
last year. This was the only group 
not to exceed the previous year 
figure. 


Wage Averages 
Improve in May 


(Continued from Page 1) 
creased 4.1 per cent in the week 
and their hours of work increased 
10.7 per cent. 

“As average hourly wages de- 
creased only slightly,” the report 
said, “probably because of the ad- 
dition of new workers, these 
changes indicate a substantial in- 
crease in the purchasing power 
of the workers.” 

Men wage-earners averaged 
$17.65 for all industries in May 
against $16.36 in April, the Board 
found. Women wage - earners 
averaged $11.03 in May as com- 
pared with $10.09 in April. 


Franklin Payroll 
Hits Peak for Year 


Syracuse, June 30.—The payroiil 
of the H. H. Franklin Manufac+ 
Co. reached in June the 
highest monthly total within the 
current year. The June record 
exceeds by 5% the May figure, 
which was the previous 1933 high 
mark. Approximately the same 
number of men were employed in 
June as in May with, however, a 
slight increase in hours worked. 

June shipments of cars will be 
ahead of June last year, 
Franklin’s current reports indi- 
cate. 


Hudson Reports 500% 
Gain in Canada 
Toronto, Canada, June 30.—Sales 
in Canada of Hudson and Essex- 
Terraplane cars for the month 
ending June 30, were 500 per cent 
over the figures for June, 1932, 
Ross MacKinnon, general sales 
manager of Hudson-Essex of 
Canada, Ltd., announced from the 
Canadan plant at Tilbury, Ont. 
Factory orders on hand at Til- 
bury for the first week in July, 
Mr. MacKinnon said, will make 
the second largest week of the 
year in the matter of production. 





Spencer Promotes Davis 


Buffalo, June 30.—At a recent 
meeting of directors of The 
Spencer Manufacturing Co., 
manufacturers of automotive axle 
shafts in Spencer, O., Chas. H. 
Davis, sales manager, was elected 
to the office of vice-president and 
general manager of the company, 
a position held for many years by 
the late J. B. Childe. 


Moto-Meter Cuts Loss 


Toledo, June 30.— Moto-Meter 
Gauge & Equipment Corp. and 
subsidiaries report for quarter 
ended March 31, 1933, net loss of 
$58,518 after depreciation, inter- 
est, etc., comparing with net loss 
of $108,453 in first quarter of 1932. 
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Governments Harvested 
$4,500,000,000 Tax Crops 
From Depressed Industr 


Worst Four Years in Automotive Industry History 
Marked by Biggest Tax Grab—Average Car 
Taxed 140 Per Cent of Its Value 


By WILLIAM ULLMAN 
Washington, June 29.—Imagine making \a profit of 
$4,500,000,000 during four years of the mot acute de- 
pression the world ever has known and that\ without j{n- 


vesting a single dollar! 

It has been done. 
has achieved that astonishing 
result at the expense of the auto- 
mobile industry. 

When 1933 brings an end to 
four years of economic agony for 
the country, Federal, State, County 
and municipal treasuries’ will 
show a_  $4,500,000,000 tax haul 
from motor vehicles during that 
interval. 

These four years of tremend- 
ous shrinkage will have hit hard 
the world’s most gigantic man- 
ufacturing enterprises, the auto- 
mobile industry. But, while this 
descended upon the automotive 
scene, Government went about 
the collection of $4,500,000,000 in 
motor taxes. Worse still, as con- 
ditions within the industry grew 
more acute from year to year, 
the Government’s appetite grew 
more rapacious. Every year, it 
demanded a heavier toll. 


More Shackles 


The plain fact of the matter is 
that through the medium of ever 
mounting taxes, Government 
turned the most depressed years 
in automotive history into its own 
most prosperous foray into the 
highway transportation field. To 
the insurmountable handicaps im- 
posed by adverse economic con- 
ditions under which the indus- 
try operated, it added another in 
the form of the highest motor 
taxes ever assessed. Its action 
was equivalent to putting hand- 
cuffs on a man already shackled 
with leg-irons. 

Although less spectacular, there 
is another way of showing the 
manner and extent to which 
taxation agencies have grabbed 
every dollar within sight in the 
motor vehicle field during the 
depression. 

Strange as it may seem, the 
average automobile in service in 
the last four years has had a 
value slightly in excess of $200; 
between $200 and $225 to cover 
any variation. Average’ taxes 
per year on this car have in- 
creased from slightly less than 
$38 in 1929 to more than $43. 
That means that the automo- 
bile has been taxed roughly 
twenty per cent of its value every 
year; or, in the course of its 
seven-year life, some of the 140 
per cent. 

Bears No Cost 

Into the making of this car, 
Government put not one cent for 
materials, labor, design and pro- 
duction talent, nor its handling 
in any form. Yet, on its sale 
and use over the seven-year car 
life period, Government assessed 
a tax representing 140 per cent of 
the value. 

A profitable industry, the auto- 
motive, for official agencies al- 
though an unprofitable one for 
those engaged in it during recent 
years! 

It would be unfair to leave the 
impression that for what it col- 
lected from motorists, Govern- 
ment provided them no service 
whatever. It did perform admin- 
istrative regulartory duties and 
built highways and other facili- 
ties, but the service thus repre- 
sented was radically curtailed— 
almost to the point of stopping 
highway building—while its cost, 
so far as the motorist was con- 
cerned increased sharply. 

There was not even the justifi- 
cation, then, that motordom re- 
ceived more in proportion to its 
heavier payments. The field 
simply has been raided and the 
spoils used for a dozen and one 


Government_ 





purposes unrelated to motor ve- 
hicle use. \ 

Taxation always | 
complicated science; 
fort to apply it, mjan has com- 
mitted some of hisS most gross 
and inequitable plunders. His 
last four years’ effort as it re- 
lates to the automotive indus- 
try and its product constitutes 
an indefensibly stupid chapter, 


has been 


in the opinion of ali students of | 


taxation history. 


Gabriel Awarded 


Chrysler Order 


Cleveland, June 30 — The Gabriel 
Co. has received a contract from 
Chrysler Corp. to supply Plym- 
outh, De Soto, Dodge and Chrys- 
ler cars with all of their trunk 
equipment. An order for shock 
absorbers was received recently 
from a large automobile manufac- 
turer whose name officials would 
not divulge. 


a| 
In his ef-| 





Hupp Motor Official 


Sees Steady Gain 


Detroit, 


field of medium-priced cars is in | 
in sales | 
from now on through the rest of | 
the year, in the judgment of I. M. | 


for a continuous gain 


Kauffelt, assistant sales manager 
of the Hupp Motor Car Co., who 
bases his prediction on evidence 
observed in the last ten weeks 
during a 10,000-mile trip that 
covered the Northwestern states 
and California. 

“The latest figures for the in- 
dustry support my view that the 
medium-priced car is in for a 
gradual return to its own,” 
Kauffelt declares. “Shipments 
show that we are coming back. 
It is my opinion that, beginning 


with May, the medium-priced cars | 


will show a good gain each month 


over the corresponding month of 


last year.” 


Hudson Reports 


Best Week of Year 


Detroit, June 29.—“The week 
ended last Saturday was the big- 
gest week in the matter of sales 
have had this year,” is the 


we 


cheering report made by Chester | 


Abbott, general manager of Hud- 
son-Essex. “It comes along after 
fourteen weeks, each of which 
was better than its predecessor. 


“We still have several days to) 


go before we come to the end of 


the month, but right now it looks | 


as if our June will be 158 per 
cent of last June and 113 per cent 
of May this year. May was some- 
thing of which we were proud.” 


Plymouth Sets Dates for 


Summer Sales Meetings 


Detroit, June 30.—T'ne compre-|Des Moines, Ia.; 


hensive project of the Plymouth 
Motor Corporation to place thou- 
sands more salesmen in the field, 
met with new impetus today as 
executives completed plans for 
meetings to be held in forty key 
cities next week. 

At these conferences, the full 
details of the entire “more men 
to work” campaign will be ex- 
plained to the natior}s Dodge, 
De Soto and Chrysler dealer or- 
ganizations. 

Part of the campaigsn, which 
will greatly expand Plymouth’s 
retail sales forces, includes the im- 
mediate opening of seventy-five 
business schools in metropolitan 
cities, to be followed by similar 
schools in other localities. 

“We are not necessarily 
ing for men who were or are in 
the automobile business 
Moock, Plymouth general 
manager explained today 
the man has the right, stuff in 
him, he will fit in vrith our 
scheme.” 

Plans Schools 

The business schools, to be per- 
sonally conducted by factory 
representatives, will give an ex- 
tensive course in applied 
manship. 

Full details of the entire, plan of 
sales promotion, details 0° which 
were worked out by J. B. Wagstaff, 
director of Plymouth salzs pro- 
motion and advertising, wil!!! be re- 
vealed to the nation-wide \D )dge, 
De Soto and Chrysler dealle* or- 


sales- 


ganizations, all of which sel! Ply-| 
|of advertising, De Soto), St. Louis, 


mouth cars, in the series wif con- 


ferences to be held starting July | 
1. The meetings will be pr'esided | 


over by sales executives o\f the 
Chrysler group. 

Business schools are now 
duled for the following 
Providence, R. I.; 
Mass.; Boston, Mass.; New H 
Conn.; Albany, N. Y.; New }jYork 


\sche- 


City; Philadelphia, Pa.; Did; Ce 


ton, D. C.; Cleveland, Ohiq@; Co- 
lumbus, Ohio; Pittsburgh, Pa.; 
Cincinnati, Ohio; Indianapolis, 
Ind.; Louisville, Ky.; Menaphis, 
Tenn.; Nashville, Tenn.; New 
Orleans, La.; Dallas, Texas; Okla- 
homa City, Okla.; Detroit, Mich.; 
Milwaukee, Wis.; Chicago, }‘IIl.; 
St. Louis, Mo.; Kansas City,;| Mo.; 


sales- 


look- | 





” BG. 
“Tf | 


Minneapolis, 
Minn.; Omaha, Neb.; Denver, 
Colo.;\| Buffalo, N. Y.; Rochester, 
N. Y.;, Syracuse, N. Y.; Charlotte, 
N. C.; Harrisburg, Pa.; and At- 
lanta, Ga.; Salt Lake City, Seattle, 
Portland, San Francisco and Los 
Angeles. 
To Conduct Meetings 

Executives who will handle 
these meetings are: 

H. G. Moock (sales manager, 
Plymouth), Cincinnati, July 5; 
Indianapolis, July 6; Louisville, 
July 7. 

L. G. Peed (general sales man- 
ager, De Soto), Providence, 
July 5; Springfield, July 6; Bos- 
ton, July 7. 

J. W. Frazer (general sales 
manager, Chrysler), Albany, July 
5; New Haven, July 6; New York 
City, July 7. 

A. vanDerZee (general sales 
manager, Dodge), Philadelphia 
July 6 and Washington, D. C., 


| July 7. 





cities: | 
ew Hhven, 


aven, | 


W. M. Purves (assistant general 


| sales manager, Dodge), Cleveland, 


July 5; Columbus July 6; Pitts- 
burg, July 7. 

S. W. Munroe (director sales, 
Chrysler), Memphis, July 6; Nash- 
ville, July 7. 


J. F. Boyd (director districts, 


| De Soto), New Orleans, July 5; 


Dallas, July 6; Oklahoma City, 
July 7. 

H. B. Wilson (director of sales, 
Chrysler), Detroit, July 5; Mil- 
waukee, July 6; Chicago, July 7. 


R. M. Rowland (assistant gen- | 


eral sales manager and director 


July 5; Kansas City, July 6; Des 
Moines, July 7. 

E. J. Poag (advertising man- 
ager, Dodge), Minneapolis, 
July 5; Omaha, July 6; Denver, 
July 7. 

F. H. Akers (director of terri- 
tory development, Dodge), Buf- 
falo, July 5; Rochester, July 6; 
Syracuse, July 7. 


Cliff Knoble (director of ad- | 


vertising, Chrysler), Charlotte, 


July 5; Harrisburg, July 6; At-| 


lanta, July 7. 

G. V. Orr (Pacific Coast re- 
gional manager, Plymouth), Salt 
Lake City, July 5; Seattle, July 7; 
Portland, July 10; San Francisco, 
July 11; Los Angeles, July 12. 


ee. 


June 30.—The entire | 


Mr. | 


Sparks 


(Continued from Page 1) 


| be tested by riding in a trolley 
car at night and observing ap- 
proaching head lights. The in- 
terior of a trolley car is bril- 
iantly lighted at night and 
| Elliott figures that there is no 
| reason why the same brilliancy 
at the eyes of the driver should 
not be provided. 

“The higher the intensity the 
less the glare, as is shown by the 
total absence of glare in the day- 
time, he figures. 


* * * 


ONE CANNOT help but admire 
the rugged honesty of William S. 
Knudsen, president of Chevrolet. 
This was exemplified at the Chi- 
cago Century of Progress Exposi- 
tion when Chevrolet gave away 
the first car that came off the 
assembly line. Knudsen wouldn’t 
stand for any finneigaling (‘““mon- 
key business” to you) and insisted 
that the car go to some Chicago 
school child in or below the 
eighth grade instead of striving 
for publicity by giving it to a 
| personage of national or local 
prominence. 

So 400,000 tickets were distri- 
buted among the Chicago school 
children and the drawing re- 
warded Dorothy Maciejewska, 
2828 West Thirty-ninth Place, 
whose family never had owned an 
automobile. A twenty-four year 
old brother, unemployed, will act 
as her chauffeur. 


* * * 


I HAD an excuse for dropping 
in to see the first annual ship 
and boat model show held by our 
big department store, the J. L. 


Hudson Co., because some of the} 


miniature models were motor 
boats. And it was pleasing to 
|learn that one of the motor 
| boats was a prize winner. But 
what puzzled me was the state- 
ment that this particular boat 
actually could travel at a speed 
of 48 miles an hour. How could 
that be proved? I asked. I could 
not picture that tiny boat scoot- 
ing over the water at such a 
speed. 

Whereupon a wise friend in- 
formed me that such a_ speed 
can be proved in the big tank of 
the marine engineering labora- 
tory at the University of Michi- 
gan. There you can test not 
only the speed but the hull de- 
sign. Top speed for a _ given 
distance is’ easily calculated. 
After that the old slide rule 
comes into play and actual speed 
of the proposed model projected 
with reasonable assurance of 
performance. 

* * * 


PRINCE LOUIS, former Ford 
employee and who will be kaiser 
of Germany if Hitler makes that 
country an empire again and re- 
stores the Hohenzollerns, is ex- 
pected back in Detroit within a 
week or ten days, my pipe line 
informs me. He's expected to 
sail on the Bremen next week, 
headed for Detroit. Of course, 
| he is not expected to go back to 
work at Dearborn, for now he 
has the job of managing the 
Hohenzollern estates. But he is 
expected to hobnob with Detroit 
intimates like George Cushing of 
Good Houskeeping Magazine who 
has kept up a correspondence 
with the prince ever since the 
latter went back to Germany. 


* * * 


PRAISEWORTHY is the Busi- 
ness Barometer Bulletin which 
comes out of the office of Grace 
& Holliday, one of our neighbors 
in the New Center Building, who 
are advertising counsel for Con- 
tinental Motors and _  Libbey- 
Owens-Ford. This _ particular 
bulletin emphasizes the possibili- 
ties of the farm and small town 
market. It is claimed that fifty- 
| three per cent of the potential 
retail consumers in the United 
| States lives in that area. 

And my eagle eye notes that 
| sixty-one per cent of all auto- 
mobile dealers are in the small 
city and rural area and their 
sales represent thirty-five per 
cent of the sales of all automo- 
| bile dealers in the United States. 








Fisher Body 
Rate More than 
Double Last Year 


Detroit, June 30.—Fisher Body's 
production at the present time is 
proceeding at a rate more than 
twice that for 
the same period 
in 1932, Presi- 
dent W. A. 
Fisher an- 
nounces. In his 
statement Mr. 
Fisher says pro- 
duction for the 
first six months 
of this year ex- 
ceeded half of 
last year’s en- 
tire production 
by more than 
ninety-one per cent. For the 
month of June alone, he says, the 
increase over the corresponding 
month last year amounted to more 
than 123 per cent. 

Production estimates for July 
are 118 per cent above the output 
of July, 1932, with strong proba- 
bility that they will run still 
higher. 


W. A. Fisher 


Peerless Motor Co. 
_ 
To Make Beer 

Cleveland, June 30.— Spelling 
finis for the Peerless car, an- 
nouncement is made by James A. 
Bohannon that the motor car 
plant in this city will be con- 
verted into a brewery for the 
manufacture of Peerless ale. The 
switchover will be made as soon 
as brewing machinery can be in- 
stalled. 

Thus passes another of the 
pioneers. As the Peerless Mfg. 
Co., this concern started out in 
1900 with a Motorette in which 
the De Dion frame, engine and 
transmission were used. Two 
years later appeared the real 
Peerless designed by Louis P. 
Mooers and the company became 
a factor in the high-priced class 
in the young industry, along with . 
Packard, Locomobile, Pierce - 
Arrow and Sterns. 

In the later years organizers of 
the company passed out of the 
picture and the company changed 
hands _ frequently. Bohannon, 
formerly of Marmon, has been at 
the helm for the past two or three 
years but the company has been 
inactive so far as motor car 
manufacture is concerned. 


10,000 Engineers 
Visit Chicago Fair 

Chicago, June 30.— Engineers 
from every field of activity hon- 
ored the automotive industry in 
general and aviation in particular 
when they turned out Wednesday 
to see the award of the Daniel 
Guggenheim medal presented by 
Juan de la Cierva, inventor of the 
autogyro. 

The occasion was Engineers’ 
Day at the world’s fair. It might 
more properly be stated that this 
has been engineers’ week, what 
with the annual convention of the 
American Society of Mechanical 
Engineers holding the center of 
the stage. More than 10,000 en- 
gineers are in the city. 


Budd Adds Workers 

Philadelphia, June 30.— More 
than 3,000 men have been called 
back to work at the plants of the 
Edward G. Budd Manufacturing 
Co. within the past eight weeks, 
the company stated. Total work- 
ing force at the local plant now is 
in excess of 4,000 men, which is 
approximately 45% of plant ca- 
pacity. 


The Finest Looking! 

“I do not have to tell you that I 
got a tremendous kick when I opened 
the envelope and found the Saturday 
edition of the ‘Automotive Daily 
News.’ It is a knockout! 

“It is the finest looking trade 
paper I have ever seen. I think 
you used splendid judgment in 
everything you have done. 

I. predict a great future for this 

“ty in your hands.—J. H. New- 


pr 
Toronto, Canada. 


my 
=— 
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Dollar Wheat 


as all the reports of general improvement in busi- 
ness and trade none perhaps has greater significance 
to the automotive industry than the return of dollar 
wheat. The real importance of this single item may be 
better appreciated when considered from the angle that 
sixty-one per cent of all automobile dealers in the United 
States are in the small city and rural areas and their 
annual sales average thirty-five per cent of the entire in- 
dustry. Wheat as a barometer in agriculture is as truly 
indicative as is steel in industry. An upturn in wheat 
prices is invariably reflected in a corresponding upturn in 
the prices of corn, oats, rye, cotton and other staples. 

Dollar wheat in the first place represents a return to) 
the farmer which insures him a decent margain of profit 
for his labors. The actual production costs of wheat have 
been estimated to average 78 cents a bushel. During the 

~past few years the market prices have been below actual 
costs. This has resulted in farmers storing their surplus 
rather than disposing of it at heart-break prices. As a 
result it is estimated that as of April 1 this year 
82,964,000 bushels of wheat were still on the farms in 
North Dakota, South Dakota, Montana and Minnesota. 
It requires only the most rudimentary mathematics to 
discover that with wheat now selling at a dollar a bushel 
against the year’s low of 441% cents a bushel, the farmers 
have been automatically enriched several millions of 
dollars on their stored surpluses alone. In addition the 
1933 wheat crops, which in many instances the farmer 
will not be able to cash until August, were planted under 
low cost conditions and will be marketed at high price 
levels, which insure still more favorable profit margins. 

In the June 10 issue of Automotive Daily News, J. J. 
McMahon of the Corn Belt Dailies pointed out that it is 
the farmer who buys the automobiles produced during the 
summer. This upturn in farm prices comes just at the 
opening of what McMahon calls the farm automobile buy- 
ing season. There can be little question that the im- 
proved prices coupled with a more workable farm mort- | 
gage program will combine to put the farmer in the) 
money. 

With the urban sales showing no seasonal decline, and 
the outlook in the farm market thus improved, a stable 
demand for automobiles and trucks could logically be 
expected during the last half of the year. The catch, 
however, is to turn dollar wheat into automotive dollars. | 

* * * 


Back on the Main Track 


More than a million units produced in the first half | 
of this new era year! It looks as if the industry is back | 
on the main track and going places. Had anyone been 
brash enough at show time to predict any such volume | 
in the six months to come, he would have been given | 
the Bronx cheer. Yet it has happened and indications | 
point to a continuance of this activity in the plants. 

With peaks and valleys no longer threatening us, at | 
least the steep and deep ones, one feels comparatively safe | 
at the present moment in whooping up the estimate which 
yesterday we thought were the last word in optimism. | 
We passed our previous peak months, April and May, | 
and we are talking of possibly the best month of the year | 
coming in July, maybe later. 

Best of all, there’s evidence that the manufacturers | 
fire not forcing cars their dealers. The log jam seems 

we» and we are‘  »ing a replacement market. 





| 


| others 
| describe it as “a far country.” 


OORAY! Business is boom- 
ing. And as usual, the boom 
is noticeable quite a while after 
business actually blew up. 
* - + 


THE DEPRESSION gave a 
wonderful opportunity for the sob 
sisters to gain a tearful reading 
among the vast numbers of deal- 
ers who had plenty of time to 
pity themselves. But since busi- 
ness has perked up, even the most 
woebegone can’t spare the time 
from making money to read about 
the dastardly manner in which he 
is mistreated. Starvation never 
terrifies a full belly. 

* + * 


“ACCESSIBILITY” is the word 
that touches off a repairman’s 
opinion on automobile designers. 

* * * 


ONE OF THE MOST human 
and likeable men in business is 
B. G. Koether, an official of Gen- 
eral . Motors. 
homely genius of a Lincoln for 
expressing a complete case in one, 
simple, telling sentence. 

I well recall hearing his answer 
to a long tirade which had been 
delivered by someone who sought 
to speed up company action or. 
some matter or other. “Well, you 
know these big corporations are 
like an elephant,” said Ben. “It 
takes ’em a long time to swing 
their sterns around.” 

* * 


Queer Queries 

DEAR C. K.: What am I going 
to do when I can’t make a deal 
without giving a hundred dollars 
more for the trade-in than it’s 
worth ?—-Puzzled Pete. 

The only way to play safe on 
such a deal is to first try to locate 
one other man in your town who 
is as much of a sucker as you are. 
And, Pete, the trouble with this 
business is that nine times out of 
ten it can’t be done. 

* + * 


THESE ARE anxious days for 
beer lovers. If our legislators 
ever get their taxation mania di- 
verted from the motorist, wetting 
one’s whistle is likely to become 
so costly that most of us will 
have to quit whistling! 

* * * 


A FEW of our present day 
automobile dealers are said to be 
disappointed in the amount of 
their profits. The same thing, 
strangely enough, can be said of 
practically all of those dealers 
who folded up during the recent 
depression. 

* 7 ” 


To Our Congressmen 
What this country really needs 


|Is more sound sense and fewer | 


seeds; 

Decreased spending and increased 
saving, 

UL public funds and congressional 
raving; 

Fewer resultless investigations 


At the cost of bloated appropria- | 
| it 


tions; 


And instead of constantly added | 
| the 


taxes 


Courage enough to wield your| 


axes 
To lop off wastes, which there’s 
no doubt, 
We could get along g—— 
well without. 
* +. * 


NOT LONG ago some cynical 
wag in Chicago almost ruined the 


, 


| disposition of a used car lot owner 


by adding the letters “Ab” to the 
forepart of his “Used Car” sign. 
* * = 


IT HAS BEEN SAID that our || 
industry owes its very existence | 


to the “urge to go some place.” 
That’s probably the reason why 
motorists so frequently invite 
to go to--well, let’s 





And he has the; 





| For 
| establishes one dealership 
| small| city, and then in a short 
| time 

| three! 





Don’t You Want Some, Too? 





‘In This 


Corner 


The views expressed in this column are those of our readers 


8nd do not necessarily coincide with those 


of the editors. Read- 


*rs are invited to use this space for voicing their opinions or 


'deas. 


Anonymous contributions will not be accept 


but con- 


fidence will be observed upon request. 


Alleges Unfair Practices 

The Savannah Automobile 
Dealers Association feels that 
there have existed for a long 
time practices and usages in the 
automobile manufacturing busi- 
ness which, have been unfair, un- 
just and ruinous to the large body 
of automobile dealers throughout 
the United States. 

Chief among these is the practice 


| of allowing what is known as the 


fleet OWner’s discount. Under 
this practice any person or cor- 
poration who owns or uses ten 
or more automobiles is allowed 
a discount of ten per cent on 
the purcnase price of the auto- 
mobile, and twenty-five per cent 
on parts and accessories. The 
manufacturer does not pay this 
discount or lose it, but requires 
the dealer to pay or allow it out 
of the commissions he receives 
for selling the cars. In many 
instances this reduces the dealer’s 
a to practically nothing 
while the factory receives its full 
wholesale price. A great many 
other abuses have grown up out 
of this system. 

Another practice which is ruin- 
ous is the habit of some manufac- 
turers of producing more cars 
than they can sell, and then get- 
ting rid of them by forcing the 
dealers to take them and pay for 
them, although they have not 
ordered them and do not wish 
them. This is required of the 
dealer under pain of forfeiture 
of his franchise. 

Another practice 
association feels unjust 
many of the manufacturers 


which the 
is for 
in 


| the low-price field of establishing 


multiple dealerships in places 
which are already overcrowded. 
instance, a manufacturer 
in a 


seeks to establish two or 
other dealerships in the 
same little city in the hope that 
may increase factory sales. 
The (results is the ruination of all 
ealers in that city. 
Cofnsistent efforts have been 
m f to have the manufacturers 
chatige these tactics without re- 
sults, and the dealers now hope 


senator Capper Says: 


-opies of Automotive Daily News 


I have just been looking over the 
Lis you were kind enough to send 


' I want to congratulate you and 
Mir. Sinsabaugh on the splendid job 
ybu are doing in producing a news- 
paper for the automotive fraternity. 
I¢ is a first-class magazine from every 
standpoint. There is no doubt in 
my mind that it will be appreci- 
ated by the automotive industry. 

believe you are on the right track 
and that success is assured.—Arthur 
[Paprer, U. S. Senator from Kansas. 





that under the policies an- 
nounced by the president of the 
United States in urging the right 
of the government to co-operate 
with private industries and 
abolish and prevent unfair prac- 
tices and usages therein, the 
proper departments of the Gov- 
ernment in Washington will in- 
vestigate these unfair practices 
and assist the automobile deal- 
ers of the United States to force 
the automobile manufacturers to 
accord them better treatment 
along these lines. 

We are enclosing herewith a 
copy of a resolution adopted by 
this association at its regular 
monthly meeting in June. We as- 
sure you of our earnest assistance 
and support in establishing and 
maintaining proper and fair 
practices in the automobile in- 
dustry at all times. 

Savannah Automobile Dealers’ 
Association—Eva P. Royal 
Managing Secretary. 

Editor’s Note: The resolution 
referred to recites in detail the 
grievances mentioned in the 
above letter from the Savannah 
Automobile Dealers’ Association. 


cua word in 
edgewise” 


By the Publisher 


THIS PAST WEEK I have been 
attending the national convention 
of the Advertising Federation of 
America at Grand Rapids, Michi- 
gan, and my reaction is that if all 
business meetings to be held by 
the many hundred trade associa- 
tions in America are as conducive 
of optimism as this was, then we 
are indeed well on our way out of 
the morass of depression. I talked 
with men from California, New 
York, Texas, Minnesota, Florida 
and Canada. Not a single one of 
them even indicated a question as 
to the future of business. The 
snowball of prosperity was al- 
ready formed and taking shape, 
we were still pushing it up the hill 
and the only question seemed to 
be when it would start rolling of 
its own momentum and whether 
it could be controlled once it got 


under way. 
7 * cS 


TWO OUTSTANDING Repub- 
lican senators talked during the 
sessions, Senators Capper of Kan- 
sas and Vandenberg of Michigan, 
and it was impressive in that both 
unstintingly gave to President 
Roosevelt full credit for his amaz- 
ing accomplishments since March 
4. It was heartening to we mere 
citizens to sense a spirit of co- 
operation, divorced from party 

(Continued on Page 9) 
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Atlanta Urges 
14 Points For 
Industry Code 


Atlanta, June 30, (UTPS)—The 
Atlanta Automobile Association 
has forwarded to the National 
Automobile Dealers Association, 
St. Louis, a resolution asking the 
adoption of fourteen points in 
the automobile industry’s code of 
fair business practices, as follows: 

1. Elimination of fleet buyers’ 
and national users’ discounts. 

2. Protection for dealers in 
connection with price changes 
by manufacturers and rebates. 

3. Protection covering cars on 
hand at the time of model 
changes. 

4. Time for disposing of stock 
on hand incident to model 
changes. 

5. Disposition of factory dem- 
onstrators in the hands of road 
men. 

6. Regulating 
public demand. 

7. A solution of the problem of 
parts discounts to insurance com- 
panies and independent repair 
and service shops. 

8. Protection for dealers with 
reference to manufacturers’ poli- 
cies with regard to the purchase 
of obsolete parts. 

9. Cancellation of contracts 
only after thorough investigation 
and with adequate compensation 
for immediate surrender. 

10. Policy relating to the with- 
drawal of factory 
the handling of commercial paper. 

11. A solution of the problem 
of multiple dealerships. 

12. A proper solution of 
problem presented through the 
operation of super-service sta- 
tions in the field by factory 
suppliers. 

13. Elimination of the sale of 
extra tires by factories. 

14. Closed territory. 

The association requested that 
special emphasis be placed on (a) 
discontinuance of the fleet 


production to 


buyers’ and national buyers’ dis- | 
(b) establishment of ter-| 


counts, 
ritorial lines with proper enforce- 
ment by factories, (c) establish- 
ment of “zones of influence” for 
the protection of dealers in mul- 
tiple dealer cities and (d) a five 
per cent earning by the dealer 
on his gross volume of business. 


New Departure Co. 
Has Sales Parley 


Bristol, Conn., June 30.—Sales, 
engineering and advertising repre- 
sentatives of the New Departure 
Manufacturing Co., in their an- 
nual conference here, heard T. C. 
Delaval Crow, chief engineer, 
speak on the work of his depart- 
ment, and John Banninger, assis- 
tant engineer, on “Bearing Appli- 
eation.” Talks on “Bearing Life” 
and “Bearing Design” were given 
by A. R. Spicacci and S. Robert 
Large, respectively. 


Ford Plant Adds Men 


Philadelphia, June 30.—A sharp 
increase in Ford sales has result- 
ed in the hiring of additional 
workers at the Chester branch of 
the Ford Motor Co. There has 
been a notable increase in the de- 
mand for trucks and the lighter 
commercial cars. 











SALES 


nd 


SERVICE 


By E. M. Lubeck 


FOR SEVERAL YEARS deal- 
ers here and there have been 
spending a lot of time and energy 
figuring out various plans to get 
quick action in selling used cars 
particularly when it comes to the 
point where the financing of the 
unpaid balance has to be 
worked out. Their thought has 
been that a lot of time is spent 
in explaining just how the bal- 
ances are to be met. A western 
dealer a few months ago advo- 
cated that in the case of a car 
which would sell for $175.00 the 
price tag should show $190.00 and 
that if the prospective buyer was 
informed that the $190.00 covered 
the cost of the car, the finance 
charges and that free insurance 
was included that no time would 
be lost. He further advocated 
that in the event a cash buyer 
came along with no car to trade 
in that 10 per cent discount 
should be allowed. He says the 
buyer would be pleased to get 
a concession such as this. 


* * * 


ALL KINDS of schemes have 


2 : | been proposed from time to time. 
objections to} 


They are good just as long as 
they work but dealers who have 
gone through the mill say that 


in! any attempt to camouflage prices 
e 


never goes as far in obtaining 


| results as the real old time tried 


standard business practices. It 
seems that it is worth the time 


| and care it takes to make a buyer 


understand just what the deal 
is than to have complications 
appear in the picture which have 
to be explained anyway. 


* * * 


WADE LEACH who handles 


the helm of the General Motors | 


Acceptance Corp. as_ vice-presi- 
dent and in charge of the Detroit 
office stresses an important point 
in time selling. He says that 
salesmen and dealers could sell 
a great many more cars these 
days if only a small portion of 
the mornings sales meetings were 


| devoted to real opportunities for 
|more sales on the time payment 


basis. Leach, during his long ex- 
perience as Pres. A. P. Sloan’s 
personal dealer contact man be- 
fore he was boosted into his pres- 
ent job, gave him a wonderful 
opportunity to become a sales 
analyst. His trips took him to 
every section of the United 
States; he lived in a suit case so 
to speak for years and years but 
he observed at first hand all types 
of sales operations. He always 
viewed with combined alarm and 
interest the reaction of the sales- 
man who broke into the sales- 
manager’s or dealer’s office with 
a “good deal” only to have it 
turned down a few minutes later 
or when the dealer’s bookkeeper 
or credit manager returns the 
deal with “No” in red ink indi- 
cating that the investigation for 
credit showed that the prospec- 
tive buyer could not pay for the 
car on the terms set forth. 


Interior of new Hupp Six Sedan—shows the distinctive effect broad- 
cloth upholstery gains by the panel arrangement. 














New Series 321-A Hupp Six Sedan, a 90-horsepower, 121-inch wheel- 
base model with factory list price of $895. 


Leach’s idea is that the sales- 
manager should have taken the 


salesman by the hand and gone |- 


back to the buyer with a lower 
priced car and a deal already 
figured out which would be 
within the means of the buyer. 
Leach says it is figured out 
easily. The buyers statement ac- 
companied the original deal 
which was turned down. From 
this statement it is a simple 
matter to arrange a payment 
plan which is within the buyer’s 
budget. The buyer’ will be 
pleased and the sale can be made. 
The salesman instead of being 

(Continued on Page 9) 


NEW DEAL 


in all-wheel-drive 
motor trucks 


Complete all-wheel-drive 
advantages in vehicles as 
small as 112 and 212 tons. 


No more extra premium 
in price for valuable all- 
wheel-drive features. 


Genuine Marmon-Her- 
rington exclusive design, 
high quality, and unex- 
celled performance. 


Now an all-wheel-drive 
truck for every need— 
full new line includes 4 
Series—21 Models—48 


Types. 
© 


New THD Series com- 
bines Marmon-Herring- 
ton features with latest 
type Diesel power plants. 





New Dymaxion Car 
Debut Due July 21 


Bridgeport, Conn., June 30.— 
The 4D Company, builder of the 
new Dymaxion streamlined auto- 
mobile, will hold an official open- 
ing at its plant on the Locomobile 
property July 21, when a produc- 
tion model of the new car will be 
demonstrated, according to W. 
Starling Burgess and Buckmins- 
ter Fuller, the designers. 

A demonstration car will be 
sent to Chicago to be shown at 
the Century of Progress Expo- 
sition. 





New Six Priced 
From $895 to $960 


(Continued from Page 1) 


and the same options in wheel 
equipment and spare wheel 
mountings. 

The chassis of the standard six 
is practically identical with that 
of the de luxe models, having the 
same engine, fuel and cooling 
systems, brakes, steering, clutch, 
chassis stabilizer, double-drop 
frame and other features. 

A feature of the interior is the 
new panelling of the broadcloth- 
finished seat back and cushions. 
In the sedan front seat, a single 
narrow plait, several inches wide, 
forms a center panel between two 
seat and back panels, while in 
the rear seat there are two nar- 
row panels separating the three 
sections of the seat and back. 

Body design and construction 
are exactly the same as in the 
de luxe models. The interiors are 
fitted with airplane-type instru- 
ment panels. 


AGAIN MARMON-HERRINGTON LEADS THE INDUSTR 


WORLD’S LOWEST-PRICED 
FOUR-WHEEL-DRIVE TRUCK 


$2250 


—and upward, f.o. b. factory, 
with complete equipment, 
including cab. Tax extra, 


MARMON- HERRINGTON 


CNew & Series 


ARMON-HERRINGTON all-wheel-drive advantages— 


without a single sacrifice in quality or performance— 


at rear-wheel-drive prices. This is the biggest event of the 


year in the truck industry. The new Marmon-Herrington 


A Series includes the world’s lowest priced four-wheel- 
drive truck—a 114-ton model at $2,250, f.o.b. An outstand- 
ing value, yes, but more than that, a dependable sturdy, 


good-looking vehicle with performance that knows no 


equal in the entire field. New A Series includes four other 


models in addition to 15 heavier models in complete new 


Marmon-Herrington line—114 tons upward. Marmon- 


Herrington Company, Inc., Indianapolis, Ind. 


U.S, ARMY THE FIRST PURCHASER 


The new Marmon-Herrington A Series already bears the 


rigid stamp of approval of the U. S. Army. A large fleet of 


four- and six-wheel drive vehicles to be used as prime 


movers and cargo haulers is complete and delivered— 


making the army the first purchaser. 


Excellent Distributor Opportunity 


The new Marmon-Herrington line offers an outstanding sales opportunity for distributors and 
dealers throughout the country. Desirable territories now are open. Quick action is recommended, 


Write or Wire Today 


MARM@ON-HERRINGTON COMPANY, Ine. 
Factory and General Offices « Indianapolis, Indiana 


SA A BIR SR TOT ALLE NE SLE TE SLL LESS LLETEE EDGED, A RESIS AEE SRE NEE ERE BAIT LRN AEH 
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Plan Embraces Hours; 
Used Car Appraisal and 
Service; Has 25 Sections 


The following code which is reprinted herewith almost 
in its entirety is proposed by the National Automobile 
Dealers Association for approval of the retail automobile 
dealer throughout the country. Under this code differ- 
ences in operation caused by geographical and other rea- 
sons will be taken care of by subdividing the country in 


twenty-five geographical sections. 


Article 1. Purpose 


This Code is set up for the pur- 
pose of increasing employment, 
establishing fair and adequate 
wages, effecting necessary reduc- 
tion of hours, improving stand- 
ards of labor and eliminating un- 
fair trade practices to the end of 
rehabilitating the automobile re- 
tailing industry and enabling it to 
do its part toward establishing 
that balance of industries which 
is necessary to the restoration 
and maintenance of the highest 
practical degree of public welfare. 

It is the deciared purpose of 
the automobile retailing industry 
and adherents to this Code to 
bring, insofar as may be prac- 
ticable, the rates of wages paid 
within the automobile retailing 
industry to such levels as are 
necessary for the creation and 
maintenance of the highest prac- 
ticable standard of living; to re- 
store the income of enterprises 
within the industry to levels 
which will make possible the pay- 
ment of such wages and avoid 
the further depletion and destruc- 
tion of capital assets; and from 
time to time to revise the rates of 
wages in such manner as will 
currently reflect the equitable ad- 
justment to variations in the cost 
of living. 

Article I. Participation 

Participation in this Code, and 
any subsequent revision of or an 
addition to the Code shall be ex- 
tended to any person, partner- 
ship or corporation in the auto- 
mobile retailing industry who ac- 
cepts his share of the cost and 
responsibility as well as the bene- 
fit of such participation by be- 
coming a member of the National 
Automobile Dealers Association 
or any affiliated organization. No 
initiation or entrance fees shall 
be charged. 

Article III. Districts 

For the purpose of the adminis- 
tration of this code the automo- 
bile retailing industry or trade 
shall be divided into districts. 
Each district shall be adminis- 
trated by an advisory committee, 
consisting of the N.A.D.A. direc- 
tor in the district and one repre- 
sentative from each association in 
the district. Each such district 
shall be independent and self- 
governing in respect of all con- 
ditions and problems relating ex- 
clusively to the said district. Pro- 
posals in respect of matters af- 
fecting more than one _ district 
may be initiated by any district, 
and shall be submitted for con- 
sideration to the Emergency Na- 
tional Committee of the automo- 
bile retailing industry, hereinafter 





The code is: 





described, and its determination 


shall be binding upon said dis-| 


trict and all other districts affect- 
ed thereby. 


B. Names of Districts 

Districts are hereby established 
as follows: 

Ist District: Massachusetts, 
New Hampshire, Vermont and 
Maine. 

2nd: 


Connecticut and Rhode 


| 
| 


| tion of a labor code. 


|the said district shall, upon ap- 





Island. 
3rd: New Jersey, Eastern New | 
York (including Warren, Wash- 
ington, Saratoga, Schenectady, | 
Rensselaer, Albany, Greene, Co- 
lumbia, Ulster, Dutchess, Sullivan, 
Orange, Putnam, Rockland and| 
Westchester Counties) also Great- 
er New York and Long Island. | 
4th: New York State (except | 
counties in District 3). 
5th: Delaware, Eastern Penn-| 
sylvania (territory east of and in- | 
cluding Potter, Clinton, Center, | 
Huntingdon and Franklin} 
Counties). 
6th: Maryland, District of Co-| 
lumbia and Virginia. 
ith: Alabama, Florida, Georgia, 
Eastern Tennessee (territory east 
of and including Montgomery, 
Dickson, Hickman, Lewis and 


j; Lawrence Counties). 


8th: West Virginia, Western 
Pennsylvania (territory in Penn- 
sylvania not included in Dis- 
trict 5). 

9th: Northern Ohio (territory | 
north of and including Mercer, 
Auglaize, Hardin, Marion, Mor- 
row, Knox, Coshocton, Tuscara- 
was, Harrison and Jefferson Coun- | 
ties). 

10th: Kentucky, Southern Ohio | 
(territory in Ohio not included in | 
District 9). Western Tennessee | 
(territory not included in Dis-| 
trict 7). 

llth: Minnesota, North Dakota, | 
South Dakota and Montana. 

12th: Wisconsin. 

13th: Michigan. 

14th: Kansas, Nebraska and} 
the city of Kansas City, Mo. 

15th: Illinois. 

16th: Indiana. 

17th: Missouri (excepting Kan- 
sas City) and Iowa. 

18th: Louisiana, Oklahoma,| 
Arkansas and Mississippi. 

19th: Texas. 

20th: Arizona, Southern Cali- 
fornia (territory south of and in- 
cluding the northern boundaries 
of San Luis Obispo, Kern and| 
San Bernardino Counties). 

2lst: Nevada, Northern Cali- 
fornia (territory not included in 
District 20). 





22nd: Washington and Idaho. 


| bile retailing industry, be binding 


| (a) Employes of the automobile 


| Act 
| mandatory. 


| creased, and 


23rd: Colorado, Wyoming and 
New Mexico. 

24th: Oregon. 

25th: Both Carolinas. 

Cc. Executive Committee 

Each of the component associa- | 
tions making up the above di- 
visions, and any others which may 
subsequently be formed within | 
the automobile retailing industry, 
shall set up an Executive Com- 
mittee for the purpose of admin- 
istering the provisions of the 
Code, to secure adherence there- 
to, to hear and adjust complaints, 
to consider proposals for amend- 
ments thereof and _ exceptions 
thereto and otherwise to carry out | 





| within the component association | 
|the purposes of the National In- 


dustrial Recovery Act as_ set 
forth in this Code. 


Article IV. District Regulations | 
A. Labor Code 

Each of the above components 

but preferably by districts shall 

promptly undertake the formula- 


The labor code established by 


proval of the Emergency Na-| 
tional Committee of the automo- | 


upon all dealers of or component 
parts of a district. The labor 
code of each division shall con- | 
tain the following provisions: | 


retailing industry shall have 
the right to organize and bar- 
gain collectively through 
representatives of their own 
choosing, and shall be free 
from the _ interference, re- 
straint, or coercion of employ- 
ers of labor, or their agents, | 
in the designation of such 
representatives or in_ self- 
organization or in other con- | 
certed activities for the pur- 
pose of collective bargaining 
or other mutual aid or .pro- 
tection; 
No employe of the automo- | 
bile retailing industry and no} 
one seeking employment shall | 
be required as a condition of | 
employment to join any com- 
pany union or to refrain from 
joining, organizing, or assist- 
ing a labor organization of 
his own choosing; and 
Employers shall comply with 
the maximum hours of labor, 
minimum rates of pay, and 
other conditions of employ- 
ment, approved or prescribed 
by the President. 

The above sections (a), (b) and 
(c) are taken directly from the 
itself and the language is 


(b) 





B. Wages 
The automobile retailing indus- 
try hereby agrees on the approval 


|of the President, to immediately 
| increase all 


wages or salaries, 
now on an hourly or weekly or 
piece-work rate, 5% and reduce 
working hours except salesmen 
and executives, to 40 hours a 
week. Further, that proprietors 
in the industry will seek to quick- 
ly increase wages to 1926 levels 
and will not take more than 5% 
net profit until wages are so in- 
in the meantime, 
executives will not increase their 
salaries at a percentage rate of 
above the increase granted to 
hourly and weekly workers. 


|} and: 


|}cost of reconditioning necessary 


Article V. Emergency National 


Committee 
A. Representation 


National Committee of the auto- 
mobile retailing industry to con- 
sist of one representative of each 
of the above mentioned districts 
and such representatives to be 
selected by the said advisory com- 
mittee of each district. 

B. Powers 

This Emergency National Com- 
mittee shall be the general plan- 
ning and co-ordinating agency 
for the industry. Its members 
selected by established districts 
shall be empowered by said dis- 
tricts to act for them conclusively 
in respect to all matters before 
the committee for consideration 
and within its jurisdiction. The| 
committee shall have powers and 
duties as provided herein, and in 
addition thereto it shall 

(a) from time to time require 
such reports from districts as in 
its judgment may be necessary to 
advise it adequately of the ad- 
ministration and enforcement of 
the provisions of this Code: 

(b) upon complaint of interest- 
ed parties or upon its own initia- 
tive make such inquiry and in- 
vestigation into the operation of 
the Code as may be necessary, 


(c) make rules and regulations | 
necessary for the administration 
and enforcement of this code. | 
The committee may delegate any 
of its authority to the National 
Control Committee hereinafter 


r Retail Auto Dealers 


bile retailing, that are fair and 
will be helpful to the public, the 


| wage earner and put stability and 


There shall be an Emergency | permanence in the business. Final 


decision on this and other sec- 
tions rest with the Emergency 
Committee to make them accept- 
able to the President, but all of 
the provisions will be adminis- 
trated by your Executive Commit- 
tee you set up locally. This sec- 


| tion may include such items as 


are within the control of dealers 
through their own associations. 
Used Car Appraisal 
Closing Sundays, 
Evenings 
Parts Discount 
Regulation of Credit 
May involve agreement both on 
uniform credit terms and on 
control or restriction of credit. 


Holidays and 


| Fraudulent and Deceptive Prac- 


tices 

Includes false or misleading ad- 

vertising, false invoicing, etc. 
Price Cutting 

Adherence to published prices 

or to price agreement. 


| Commercial Bribery 


Gratuities to salesmen, includ- 
ing sales by payment of com- 
missions or reward to employes 
of dealers, lavish entertainment, 
etc. 


C. Trade Practice Rules 

The Emergency National Com- 
mittee shall hold a trade practice 
conference regularly to establish 
and amend rules of fair trade 
practice for the industry. The 
Emergency National Committee 
may authorize different fair trade 
practice rules for each compon- 





provided, and may designate such 
agents as it shall determine. 


Article VI. Industry Regulations | 


A. Used Car Allowance 

To prevent sales below cost, | 
heretofore due to unfair compe- | 
tition, that has resulted in the} 
dissipation of the large part of | 
the capital originally in this in-| 
dustry, and annual losses esti-| 
mated now at the rate of $50,- 
000,000, it is agreed that the auto- | 
mobile retailing industry will} 
regulate itself by fixing allow- | 
ances on used cars, by first giving | 
consideration to the public inter- | 
est on the principle that a used| 
ear allowance for all models be 
set at the average price such cars | 
are marketed for in any given 
district or locality less 20% for 
overhead and selling expense, less 


to put the vehicle in average run- 
ning condition. Such a price be 
revised from time to time in ac- 
cord with market conditions and 
increased price of new cars. Such 
price to be agreed on by the ma- 
jority of each component associa- 
tion or preferably by each dis- 
trict. Such allowance schedules 
as approved by the component 
association then will be filed by 
each Executive Committee with 
the District Advisory Committee, 
who will attempt to simplify them 
and make them uniform. Then 
the District Committee approves 
and files them with the Emerg- 
ency National Committee for fur- 
ther refinement and simplification 
if desirable, before presenting to 
the government. 


| ent association of the district, but 
| every effort is to be made to make 


them uniform. 


Article VII. Statistics 

In order to provide data neces- 
sary for the administration of the 
National Industrial Recovery Act, 
the members of the automobile 
retailing industry shall furnish, 
and the Emergency National 
Commiteee shall gather, statis- 
tical information from all the 
members of the industry. 


Article VIII. National Control 
Committee 
The Emergency National Com- 
mittee of the automobile retailing 
industry shall appoint from its 
own membership a National Con- 


|} trol Committee of one member. 


The National Control Committee 
shall exercise such authority as 
may have been delegated to it by 
the said Emergency National 
Committee. 

All communications and confer- 
ences of the automobile retailing 
industry with the President or 
with his agents concerning the 
approval or amendment of this 
Code or of any of its provisions 
or any matters relating thereto, 
shall be through the said National 
Control Committee. The National 
Control Committee shall serve as 
an executive agency for the 
Emergency National Committee 
of the automobile retailing indus- 
try and shall be charged with the 
enforcement of the provisions of 
this code and with the duties, 
through agents or otherwise of 
hearing and adjusting complaints, 
considering proposals for amend- 





B. Marketing Codes 
Here may be inserted by each 
component or district group such 
regulations that apply to automo- 


ments and making recommenda- 

tions thereon, approving recom- 

mendations for exceptions to the 
(Continued on Page 9) 


Photo sketch of the revolutionary motorized stainless steel train for the Burlington Railroad. This aero-dynamic conqueror of time will be capable of making two miles 

a minute—a top speed comparable with travel by air. This articulated railway unit is under construction at the Philadelphia works of the Budd Manufacturing Com- 

pany, co-operating with General Motors and the Winton Engine Company, which is supplying a 600-horsepower Diesel engine, with oil for fuel. The metal construc- 
tion is welded throughout and exteriorly rivetless. The new train, air-conditioned throughout, will be in operation this fall. 





All-Wheel-Drive Trucks 


ten to twenty tons and are priced 


Indianapolis, June 30.—A com- 
plete new line of four and six- 
wheel-drive motor trucks, con- 
sisting of twenty-one models with 
capacities from 1% to 20 tons, 
is announced by the Marmon- 
Herrington Co., Inc. Prices begin 
at $2,250 for the 1%-ton model 
making this the lowest-priced 
four-wheel-drive truck on the 
market. Dual tires on the rear 
are included in all models. 

The new Marmon-Herrington 
line is divided into four series of 
four and six-wheel-drive trucks, 
two brand new and two consist- 
ing of improved models. The 
complete price range is $2,250 to 
$19,450, the highest priced vehicle 
being a twenty-ton  six-wheel- 
drive unit powered with a Diesel 
engine. All vehicles are offered 
in either two or three wheel-base 
lengths and most of them can be 
purchased in one of two tire 
sizes. 

Five smaller four-wheel-drive 
models are grouped in the new 
A series. There is one 1%-ton 


model, one 2%-ton model, one) 


3%-ton model and two 4-ton 


models, the prices ranging from | 


$2,250 to $5,940. The TH-4 series 
comprises six four-wheel-drive 
models, from 4% to 9 tons, and 
ranging in price from $6,285 to 
$12,745. Five six-wheel-drive 
models are grouped in the TH-6 
series. These have capacities of 


Truck Industry 
To Have Its Own 


Code Committee 


New York, June 30.—The ap- 


pointment of a sub-committee to) 


prepare a separate code covering 
special trade practices of the 


truck industry is expected to be| 


one of the first actions of the 
National Automobile Chamber of 
Commerce committee when it 
convenes. The code committee of 
the Chamber, made up of five 
members, will represent all di- 
visions of the manufacturing 
group, probably dividing into two 
members from factories making 
passenger cars only, two from 
truck producers, and one from a 
factory making both cars and 
trucks. 

The two truck members of the 
committee, and probably the third 
member representing both cars 
and trucks, may form themselves 
into the special truck sub-com- 
mittee requested by truck manu- 
facturers. 

Tax Publicity 

On unanimous vote of truck 
members at the annual meeting, 
all truck manufacturers affiliated 
with the Chamber are now under- 
taking a movement to collect 
both Federal and State taxes, 
itemize them and place them on 
invoices and pass them along to 
the final buyer. The purpose of 
this is to insure that the amount 
of taxes collected is based upon 
the actual factory price and is not 
distorted in the process of pass- 
ing it along to the buyer. 

Truck makers also are engaged 
now in an investigation of better 
methods of supporting state truck 
associations. A sub-committee 
appointed at the meeting com- 
posed of T. R. Dahl, of the White 
Co.; Paul W. Seiler, General Mo- 
tors Truck Co., and W. H. Brear- 
ley, of the Autocar Co., is now at 
work on this study and will re- 
port at the next meeting of the 
truck group. 


Four New Industries 
to Move to Detroit 


Detroit, June 29.—Four new 
industries will move to Detroit, 


the Board of Commerce an-| 


nounces. Among them is the 
Stehr Piston Ring Co., of San 
Diego, Cal., which is taking over 
a factory at 7049 Lyndon Street, 
with 6000 square feet of floor 
space. The company makes multi- 
ple segment, laminated rings. 
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Marmon-Herrington Offers 


from $10,000 to $18,165. 

The fourth group is the THD 
series, consisting of six models 
powered by Diesel engines. Three 
are four-wheel-drive units and 
three are six-wheel-drive models. 
Capacities range from seven to 
twenty tons and prices from 
$11,075 to $19,450. Introduction 
of these models marks the en- 
trance of the Marmon-Herring- 
ton Co. into the fleld of Diesel- 
powered trucks. The Diesel 
series is the result of a long 
period of extensive testing and 
development. 

The entire new line is built 
around the Marmon-Herrington 
type of all-wheel-drive design 
and construction. All the new 
trucks have certain features in 
common, such as front axle de- 
sign, and auxiliary transmissions 
to supplement the standard trans- 
missions and six-cylinder engines. 





The new Marmon-Herrington Model A10-4 equipped with a specially 
designed box-type body. This model, which has a capacity of 1% 


tons and which embodies the Marmon-Herrington all-wheel drive, | 
is one of 21 models offered in four new series now being introduced | 
by the Marmon-Herrington Company. 


Zone Manager Named 

Atlanta, Ga., June 29.—Buick- 
Oakland-Pontiac has announced 
the appointment of Chester Smith, 
Jr., of Atlanta, as zone manager 
for B. O. P. at Birmingham, Ala. 
Smith has covered the Atlanta 
dealer zone for the past year. 


Named Trustees 
Lansing, Mich. June 29. 
Richard H. Scott, president of 
Reo Motor Car Co., and Hugo B. 
Lundberg, president of Michigan 
Screw Co., were re-elected trus- 
tees of the Lansing Y.M.C.A. for 
a term of four years at an or- 

ganization meeting. 


7 


C.A.T. A. Fair 
Bureau Busy 


Chicago, June 29.— These are 
busy days for the Chicago Auto- 
mobile Trade Association world’s 


| fair information bureau. Demands 


upon its facilities are increasing, 
it is stated at association head- 
quarters, 2324 S. Michigan Ave., 


| due to the many forms of co-oper- 


ation accorded to the bureau and 
the fast rising number of cars ar- 
riving here for the exposition. 

Among those organizations 
named as having rendered impor- 
tant aid in telling motorists about 
the C. A. T. A. information bureau 
are the automotive factories, 
dealer trade bodies, chambers of 
commerce and motor clubs 
throughout the country. 

Through arrangements with in- 
formation booths along the main 
highways leading into Chicago, 
cards are being supplied directing 
motorists from other cities and 
states to the Chicago Automobile 
Trade As >ociation, and listing the 
| forms of service given. 




















S TOP the Locomotive! 
It Will Lower the Price of OATS 


ea young man in the beaver hat was 
stumped. An armful of mechanical drawings, the 


fruit of his brief but brilliant career, was about to 


be pigeon-holed. 


“What! A machine to take the place of coach 
horses?” had cried an outraged citizenry to a be- 
wildered parliament. “What will we do with our 
animals? What will happen to the price of oats?” 


Even when young Stephenson finally did get 
his chance, the conservative populace continued to 
shake its head. One legislative restriction after 
another entoiled his efforts. The first actual rail- 
road train was only permitted to operate in the 
path of a man on foot waving a red flag. 


To this day, in New York, this law finds echo in 
the man on horseback who still precedes all rail- 
road trains operating on the city streets. 


So, always, have the comfortable conservatives 
fought the liberal vision. 


For every Stephenson condemned by the grain 
broker, there has been a modern prophet scorned 
by the iceman, the phonograph manufacturer, and, 
yes, even by the railroad president! 


Yet, the marvelous thing—for Progress and for 
our present state of mind—is that mechanical re- 
frigeration, radio, bus and airplane have been 
triumphant. The liberal mind, numerically in the 
minority, eventually transmutes itself into the 
majority. The pioneers of business can always be 
certain that the initial support of the younger, 
liberal classes must be followed by the eventual 
acceptance of all. 


Ass the one magazine that is young in spon- 
sorship, liberal in editing and proved acceptable to 
the young, liberal element of this country by the 


greatest week-by-week purchase-voteofany weekly, 
Liberty is conscious of the strategic position it 
holds in influencing the thinking of our times. 


Rev. MILTON AUGUSTUS BARBER 


RALEIGH, NORTH CAROLINA 


Rector, Christ Church, Raleigh. President, 
Standing Committee, Diocese of North Carolina. 
Trustee, St. Mary’s and St. Augustine's 
Schools. President of Board of Trustees of 
Olivia Raney Library. Member of Board of 
Directors of Y. M. C. A. 


Mr. BARBER WRITES TO LIBERTY: 
ee 
Axy magazine that stands for liberal thinking and 
open-mindedness can render a real service to the world 
today. 
“There is a place for your magazine in preparing the 
world for a new day and a new deal.” 


WILLIAM M. BLATT, LL.B. 


BOSTON 


Former Professor of Medical Jurisprudence, 
College of Physicians and Surgeons. Author: 
Leading Massachusetts Cases; Husbands on 
Approval; The Treasure in the Trunk. 


Mr. Buiatr writes TO LIBERTY: 
‘ “T : ae 
HERE never was a better time for publishing a pop- 


ular magazine with the courage to face real conditions 
and to advocate a program that is practical and fair. 
Such a program must be much more liberal than any 
that we can see in the ordinary daily papers. Liberty, 
with its large circulation, can serve tremendously in 
educating the people to the realities of economics and 
politics. 

“T should judge from its past performances that its 
staff was well equipped to do just that sort of work, 
and I shall be on the cheering lines to help.” 


CHESTER LLOYD JONES, Px.D. 
MADISON, WISCONSIN 
Director, School of Commerce, University of 
Wisconsin 


Dr. Jones writes TO LiBerty: 

7 “W, need an aggressive liberal mag- 
azine and Liberty with its wide circu- 
lation can serve as such effectively. 

“If you can keep Liberty to the standard of true 
liberalism it can do a great service.” 


~ 


> 





Detroit, June 30.— There seems 
to be a very definite move in 
engineering circles towards the 
elimination of the gear shift 
lever, and even the clutch pedal. 
When John Public begins to de- 
mand a thing, the engineering 
profession generally takes notice; 
and since gear shifting is one 
of the bugaboos of driving, this 
seems to be the next point of 
attack for engineering ability. 


First designs were prac- 
tically all toward an automatic 
transmission. Those driving the 
cars quickly found out that if 
they were accelerating past a 
truck going in the same direction 
and hurrying to get ahead before 
an approaching car got too close, 
it was rather embarrassing to 
have the automatic set slip into 
high just at the moment when 
second was needed. 


As a result of a lot of road 
experience, as well as engineering 
work, the transmission known as 
the Mono-Drive, working entirely 
from the throttle pedal has been 
developed by O. H. Banker, of 
Chicago, as recorded in “Sparks” 
in the June 24 issue of A.D.N. 

Operation Simple 

The simplicity of operation is 
such that anyone can learn to 
operate the car in a few minutes; 
nor does one have to know the 
old conventional way of driving 
in order to operate the Mono- 
Drive automatic. 

In the Mono-Drive a _ special 
type of clutch action operates by 
the speed of the motor. The car} 
is started in low merely by pres- 
sing down the throttle pedal.| 





One can stay in this low gear as 
long as is desired by keep-| 
ing his foot down on the throttle, | 
but the minute one releases pres- | 
sure on the throttle pedal above | 
ten miles per hour the gear slips | 
into second. Thus, as the driver 
~ Steps down on the throttle again, | 
he is accelerating in second and | 
can stay there as long as he 
wishes at any speed. If, when} 
he takes his foot off the throttle, | 
he is going faster than ordinary 
second speed requirements, the | 
ear will slip into high, when the! 
transmission unit revolves as one, 
with no gears of any kind in op- 
eration. If he is traveling slower | 
than second speed, however, and 
takes his foot off the throttle, it 
will slip back into low. 
Easy to Shift Down 

Another feature is that when| 
running along in high the driver 
wants to change to second even 
at high speed, all he has to do is 
step on the separate throttle but- 
ton at the left side of the brake 
pedal and the car is immediately 
in second gear for any emergency 
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Mono-Drive Gearset Is 


Controlled By Throttle 


acceleration that may be neces- 
sary. 

The floor is completely free 
of levers or clutch pedals that 
might interfere with the full use 
of the front seat. 

A lever projects from the dash 
just below the steering wheel, 
for putting the set into neutral 
for parking, or into reverse. The 
transmission which fits into the 
space of the common ty, °s, has 
a great deal of promise for use 
during the next few years. 


Van Norman Makes 
Jumbo Stud Puller 


The Van Norman Machine Tool 
Company has announced the in- 
troduction of “Jumbo” stud pul- 
lers. The principle is that of three 


cams, giving three-point contact | 
on the stud, leverage or power be- | 


ing applied centrally. Three sizes 


are furnished to take the entire | 


range from 5/16” to %”. The com- 
plete set of three is put up in a 
steel box and is known as Van 
Norman Jumbo Set No. 4. Com- 
plete information may be obtained 
by addressing the makers, 176 
Wilbraham St., Springfield, Mass. 


New Gasket Paste 
Offered by P. O. B. 


Perfect Seal gasket paste has 
been Ceveloped by the P. O. B. 
Manufacturing Co., Cincinnati, O. 
Harry Glascock, president, an- 
nounces that it has the positive 
sealing qualities of shellac and 


| sets instantly, but is non-harden- 


so that a gasket may be 
readily removed and used over 
and over again. The new paste 
resists heat up to 400 degrees F. 


ing, 


New Hupp Directors 
Detroit, June 30.—Charles Hay- 
den, of Hayden, Stone & Co., and 
H. D. Campbell, vice-president of 
the Chase National Bank, have 
been elected directors of Hupp 
Motor Car Corp. 


New Dealer Appointments 


ARKANSAS 
Hudson-Essex—Wilson Hudson- 
Essex Company, Wilson. 
CALIFORNIA 
Graham-Paige—E. E. Hooker, 
Ione; Highway Garage, Tracy; 
Daggetts House of Service, Yraka; 
Al. P. Labrucherie, Stockton. 
Studebaker and Rockne—W. R. 
Standley, Willits; Johnson Mo- 
tors, Blythe; Arthur R. Lindburg 
Co., San Francisco; Chester N. 


The June outdoor poster of the AC Spark Plug Company was con- 
sidered so good by distributors that three of them banded together 


in Tampa to reproduce the poster in “life form.” 


The poster has a 


semi-humorous slogan, “Don’t Drive Worn Plugs,” and pictures an 
emaciated horse, patched up in several places, drawing a buggy. 
The distributors in Tampa, Florida, hired an old horse, patched him 
up as in the poster and attached him to a light shay, and had this 
driven around the city for a week as an “animated” advertisement. 





New York, June 30.—Merchan- 
dising of arts and equipment to 
car and truck manufacturers un- 
der the provisions of the National 
Industrial Recovery legislation 
promises to be one of the most 
interesting developments the in- | 
dustry will face. Price will con- 
tinue to be one of the most impor- | 
tant considerations, but it will be 
so surrounded by governing influ- 
ences that it probably will be 
forced to share with other factors 
in determining future business. 

Throughout the parts and equip- 
ment business there promises to 


The Mono-Drive car needs no clutch pedal or gearshift lever. 

| illustration shows the throttle treadle at the right, the brake pedal, 

and at the left the button for second-speed emergency control. 

jecting from the instrument board is the control rod for setting 
the drive in neutral or reverse. 


Code Brings New Factors 
| In Sale of Equipment 





be application of a many-sided 


code of ethics, or of various sepa- | 


rate codes, which will set up rigid 


Weaver Co., Oakland; P. O. Law- | 
son, Ukiah. 

Hudson-Essex—C. A. Bonham, 
Palo Alto; Bush-Morgan Motor 
Co., Pasedena; South Pasedena 
Motors, South Pasedena; Charles 
I. Dorn, Whittier; Byers-Orum, 
Inc., Modesto. 

COLORADO 

Graham-Paige — Bailey Bros., 
Inc., LaJunta. 

Studebaker and Rockne — 
Reeves Motor Co., Glenwood 
Springs; C. A. Edwards & Co., 
Leadville; Farris-Wright Motor 
Co., Colorado Springs; Bennett 
Motor Co., Grand Junction. 

Hudson-Essex — Freburg Hud- 
son-Essex Co., Boulder. 

Graham-Paige — Metropolitan 
Garage, Inc., Montreal, Quebec; 


| ascertain 
| petits. - 





Thomas Buraglia, Bathurst, New 
Brunswick; Nevin & Goulette, 
Chatham, New Brunswick; Fenety 
Motors Ltd. Fredericton, New 
Brunswick. 


GEORGIA 

Hudson-Essex Hall County 
Motor Co., Gainesville; Hamilton 
Motor Co., Winder. 

Studebaker and Rockne — 
Davidson Motor Co., Marseilles; 
Bartonville Garage, Bartonville; 
The James J. Ball Garage, Bush- 
nell; Arrow Motor Sales, Cicero; 
Lacon Auto Service, Lacon; Clar- 
ence E. Hodson, Rock Island; 
Lamkin Motor Sales, Olney; 
Shaws Garage, Annawan; T. H. 
Johnson Motor Co., Alton. 

Hudson-Essex— A. R. Smith, 
Altamont; E. H. Fahnestock, 





Glasford; B. A. Kirkpatrick, 
Smithfield; Tenney Motor Co., 
Rockford; Lanterman Motor 
Sales, Chenoa; Stratford Motor 
Sales Co., Chicago; Jackson Mo- 
tor Co., Pekin. 


The 


Pro- 





regulations. Labor will receive a |} 
generally standardized wage for | 
working fixed hours, and all prod- | 
ucts will be sold at prices yielding 
at least a fixed minimum of 
profit. 

Determination of wages and 
hours of work will be fairly easy, 
with the government having an 
important voice in making the de- 
cision. The industry and its sub- | 
divisions will determine the mini- | 
mum profit figure. A standardized 
system of cost-finding will prob- 
ably be established by the indus- 
tries themselves. 


Costs Now to Be Known 
Leaders in the parts field have 
declared for a long time that 


| many factories did not know what 
| their costs actually were, and that 


no real effort was being made to | 
them so long as com- 
conditions were as they 


were. Now all cost-finding will be 


|} on the same basis for each parts- 


making group, and there will be 
no opportunity to plead ignorance 
as an excuse for taking business 
on a low-profit or no-profit basis. | 

One of the almost certain devel- | 
opments in setting up a stand- 
ardized cost system will be the re- | 
duction of excess factory space, 
long a weakening factor in the 
business, to probably not more | 
than one and one-half times ac- 
tual necessary productive equip- 
ment for a normal year’s require- 
ments. This slight excess is re- 
garded as sound from an account- 
ing viewpoint to provide for em- 
ergency situations. 

With fixed profit minimums and 
equalized labor costs, business 
generally will rise or fall depend- | 
ing on the actual merits of the 
product and the skill of manage- 
ment in its production and sale. 
The old personal relationships in 
business promise to return again 
to a force not known in many 
years. Consumer favor and ac- 
ceptance probably will rise to 
even greater force than ever, de- 
manding new sales and advertis- 
ing approaches. 





| unnecessary bulk 


| Herbrand Catalog No. 


| field, Mass., 
market its new line of “O. K.” 


|taps and dies. 


Rockwells Take 
Timken Posts 


Detroit, June 30.— Willard F. 
Rockwell, new president of the 
Timken-Detroit Axle Co., has 
definitely taken 
over that office 
and located 
himself in the 
local plant. At 
the same time 
his brother, 
Walter F. Rock- 
well, assumed 
his new duties 
as vice-presi- 
dent of Timken- 
Detroit. The 
latter will con- 
tinue as general 
manager of the 
Wisconsin Axle Co. of Oshkosh, 
dividing his time between the 
two places. R. J. Goldie, one of 
the new directors, will be assis- 
tant to the president. 

Willard Rockwell’s automobile 
history shows a long connection 
with the industry. He was man- 
ager of the Torbenson Axle Co., 
of Cleveland, for four years.; 
president of Wisconsin Axle for 


Willard 
Rockwell 


| ten years; president of the Pitts- 


burgh Equitable Meter Co. for 
seven years, a title he retains, 
and for four years he has been 


|a Timken-Detroit director. 


‘Du Pont Presents 


No. 7 Top Sealer 


A new flexible waterproof ce- 
ment for sealing cracks at the 
moulding on automobile tops, an- 
nounced by the Du Pont Company, 
is known as No. 7 Top Sealer. It 
is a special type of heavy-bodied 
varnish which dries to a dull 
black. It flows well, and dries 
tack free in about thirty minutes 
after application. It is packed in 
collapsible tubes, equipped with 


| long nozzle to make application 


easy. 


Herbrand Presenting 


Improved Hand Tools 


The Herbrand Co., Fremont, 
Ohio, manufacturers of “Van- 
Chrome” tools, has introduced a 
complete line of hot forged sock- 
ets and forged handle units. All 
is eliminated, 
and the clean, extra thin, straight 
side walls banish clearance prob- 
lems, increase accessibility, and 
reach where tapered sockets can’t 
go. Detailed information on this 


| new complete line is contained in 


45M, a 
copy of which will be supplied 


|/upon request to the manufac- 


turer. 


Auto Set Features 
New G. T. D. Product 


To meet the demand for a low- 
priced screw plate, the Greenfield 
Tap and Die Corporation, Green- 
has placed on the 


Jr. Round Die Screw Plates. This 
new line consists of twenty dif- 
ferent sets of commonly used 
The No. 3100 
Automobile Set contains eleven 
cutting sizes, % in. to % in. NC 
and NF threads and % in. pipe 
size. This set lists for $7.50 All 
sets are packed in handsomely 
finished hardwood boxes. An il- 
lustrated folder will be sent on 
request. 


BERGERON PRODUCTS, INC. 


Manufacturers of 


PISTON 


PHENOMENAL ENDURANCE, 
OIL CONTROL THAT WORKS 


Valuable Territory Still 
560 DWIGHT ST. 


RINGS 


UNEQUALED COMPRESSION, 
THE RING WITHOUT A GAP 


Open To Distributors. 
HOLYOKE, MASS. 





AUTOMOTIVE 


N.A.D.A. Proposed Code 


for Automobile Dealers 


(Continued from Page 6) 


provisions of this code and other- 
wise administering its provisions. 
Any district or any adherent to 
the provisions of this code, or| 
subject to its terms shall have the | 
right of appeal to the Emergency | 
National Committee from decis- | 
ions of the National Control Com- 
mittee, and the decision of the 
said Emergency National Com- 
mittee on said appeal shall be) 
final. 

The function of this committee | 


shall be the general planning and | 


co-ordinating for the automobile 


retail industry, and the co-opera- | 
tion with similar boards of the} 
Automobile Manufacturers Com- 


mittee and other industries to the| 4 rach Established District shall 


end of effecting a balanced na- 
tional economy. 
Article IX. General 

1. No provision in this Code 
shall be interpreted or applied in 
such a manner as to: 

a. Promote monopolies, 

b. Permit or encourage unfair 

competition, 

c. 
enterprise or 
Discriminate against small 
enterprises. 

2. This Code or any of its pro- 
visions may be cancelled or modi- 
fied and any approved rule issued 
thereunder shall be ineffective to 
the extent necessary to conform 


d. 


to any action by the President | 


under Section 9 (b) of the Na- 
tional Industrial Recovery Act. 


3. The Emergency National) 
Committee of the automobile re- | 


tailing industry and the National 
Control Committee shall from 
time to time make to each dis- 
trict established or to be estab- 


lished under the provisions of this | 


code, such recommendations in- 
cluding amendments of the code, 
as in their judgment will aid the 


effective administration of this | 


code or may be necessary to ef- 
fectuate within the automobile 
retailing industry or within any 
district thereof the purpose of the 
National Industrial Recovery Act 
as administered. 

4. Amendment to this Code may 
be proposed by any Established 
districts to the Emergency Na- 
tional Committee or may be initi- 
ated by it, and when approved by 
the President shall be effective. 


Eliminate or oppress small | 








5. Violation by any dealer of 
automobile retailing industry or 
any provisions of this code, or of 
any approved rule issued there- 
under, is an unfair method of 
competition. 

6. In order to avoid undue de- 
lay in making effective through- 
out the automobile retailing in- 
dustry this code of Fair Competi- 
tion, the following provisions are 
adopted and other provisions of 
the Code in conflict therewith, are 
suspended until such time as the 
Emergency National Committee. 
shall determine that the purposes 
of the Article have been accom- 
plished: 


submit as promptly as possible 
to the Emergency National 
Committee, a complete district 
code in conformity with the 
general provisions of this code. 
Such district code, if found 
substantially to promote the 
purposes of the National Code, 
shall be accepted provisionally 
by the Emergency National 
Committee and its immediate 
enforcement authorized. The 
Emergency National Commit- 
tee shall thereupon proceed as 
rapidly as practicable to make 
such adjustments of and co- 
ordination between the pro- 
visions in respect of hours, 
wages, used car allowances of 
several district codes as may 
be necessary to bring them 
into conformity with the pro- 
visions of the National Code 
by: 
1. Consultation and negotia- 
tion between the districts 
affected. 

. By its own findings after) 
full consideration of all 
factors involved. 

. If any districts fail to submit 
within a reasonable time code 
provisions as provided in sub- 
section (a) of this Article, and 
if in the judgment of the 
Emergency National Commit- 
tee such failure is unduly de- 
laying the effective operation 
of this Code, the said Commit- 
tee is authorized to act as a 
district advisory committee for 
said district and to submit on 
its behalf the necessary code 
provisions which upon ap- 
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New Brockway Model 150 


proval by the President shall 

be effective until the said dis- 

trict shall have submitted 

satisfactory code provisions. 

7. This Code shall be in effect 
beginning ten days after its ap- 
proval by the President. 


c™ “ . 
Sides we Seesice 
(Continued from Page 6) 
turned down has been helped to 
make a sale and of course gets 
his cash commission. Leach con- 
tends that too many salesmen 
after listening to the pep talks 
at the morning sales meetings go 
out after a deal, make it accord- 
ing to their best judgment and 
then get the cold water dash on 
their efforts by having the deal 
turned down. This can be over- 
come and more sales spirit en- 
gendered by having time payment 
operations talked over at the 

sales meetings. 

Leach’s program is absolutely 
fool proof. It is up to the sales- 
managers and dealer to watch 
this end and from now on, sell 
the prospect what he can afford 
to buy and maintain. It stops re- 
possessions. It increases busi- 
ness. 


Hallam to Menen 
Chicago Federal 


Chicago, June 26.—Rodney Hal- 
lam, well known in the truck in- 
dustry since 1916, has been ap- 


‘pointed manager of the Federal 


Motor Truck Sales Corporation 
branch here. The Federal truck 
branch building is located at the 
northwest corner of Michigan 
Ave. and 29th St. 

Before joining Federal, Mr. Hal- 
lam was associated with Mack 
trucks, which he helped to make 
popular in Cincinnati, O., and was 
also connected for a number of 
years with Autocar truck sales. 


“——a word in edgewise’ 
(Continued from Page 4) 
politics, which we thought had 
been entirely forgotten since the 
signing of the armistice. 
* * * 


“BOSS” KETTERING of G. M 
C., who addressed the general 
meeting on Weanesday, was at 
his best, as he always is when he 
has a chance to “pan” the adver- 
tising men collectively. He ex- 
pressed for the thousands of lay- 
men who have no such opportun- 
ity the plea for simple advertis- 
ing. He claimed that ninety-five 
per cent of all advertising copy is 
written over the heads of the folks 
it is intended to reach, that ad- 
vertisers are killing the golden 
goose of radio with lengthy and 
inane announcements. He told 
how he had wagered a friend driv- 
ing with him from Detroit to Day- 
ton that he would pay a dollar 
for every poster along the road 
his friend could read, if the friend 
would pay twenty-five cents for 
every one he could not 


“ashamed to take 
so if you see a new crop 


he was 
money,” 
ilar to the famous old Dodge 
word “Dependable” 
over a twenty-four-sheet, you can 
probably trace it back to Ketter- 
ing’s Grand Rapids talk. 


MANY SPEAKERS mentioned 
the present Century of Progress 
Exposition and the genuine im- 
petus to American business which 


in all it was a great inspirational 
it will 


the suggestion that pay 





his own Une this year and more 


Five Months es Car Registrations by Makes and Months, 1933-1932 


CHRYSLER GROUP 


FORD GR 


OUP 


Chevrolet 
La Salle 


GENERAL MOTORS GROUP 


Oldsmobile 


HUDSON GROUP 
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February Complete u. Ss. 


March Complete U. S. 


April Complete U. S. 


May Complete U. S. 


Group Totals for 
Five Months 


STUDEBAKER GR. 


Pierce- 
Arrow 
Rockne 


"33 
Complete U. S. 32 


"33 
Complete U. S. "32 


ai 


Jan. 258! 


113 
291 


Feb. 1168] 


March Complete U. Ss. ’ 286 


169 
865 
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April Complete U. S, = 
33] 
32] 
"331 
32 


May Complete U. S. 299| 2441 
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35 
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44| 1095 
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1811 
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2612 
1051 
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3661 
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3916 
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3023 
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916| 55 
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288|25796 
847|28528 
326|26622 
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NON-AFFILIATED MANUFACTURERS 


Hupmobile 
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read. | 
“Ket” won by such a wide-margin | 
the | 
of simple copy on the boards sim- | 


Brothers posters in which the one | 
was stretched | 


it had already demonstrated. All | 
meeting and naturally leads me to | 
any business man to expend the} 


necessary time and money to at- | 
tend any national convention in | 


18864 


‘Brockway Has 
| 3 New Models 
| 


Cortland, N. Y., June 30.— 
Three new single reduction drive 
five-speed Brockway truck models 
are now in active production. 


| The important features are the 
| high-compression engines, five- 
| speed silent shifting transmis- 
sions, full floating single reduc- 
tion bevel gear axles and hy- 
draulic brakes. Safety glass is 
| used throughout. 

Model 100 has a gross capacity 
| of 15,000 lbs., model 150, 18,500 
lbs., and model 160, 21,000 Ibs. 

Model 100 is furnished in wheel 
bases of 137, 149, 162, 168 (std.) 
|and 186 inches, with chassis 
weights from 4600 to 5175 Ibs. 

Model 150 has wheelbases of 
138, 156, 170, 188 (std.) and 200 
inches, weights from 5850 to 6485 
lbs. 
| Model 160 has the same wheel- 
| bases as model 150, with chassis 
weights from 6525 to 7260 Ibs. 


particularly this year than when 
“everything is Jake.” 


* * 


IT OUGHT to take some of the 
|ego out of a temperamental edit- 
or, or publisher, for that matter, 
when he finds in his daily mail a 
regular grist of letters from kind 
friends and devoted readers, ask- 
ing about the very things he has 
attempted in bold face type and 
front page positions. to make 
plain. So often we who read our 
own printed words are apt to get 
the idea that all that is printed is 
read. O, yes! 

The point at issue right now is: 
| that we are still receiving letters 
asking if we intend to extend sub- 
scriptions to make up for the re- 
duction in subscription price from 
$12 to $6 per year. And the answer 
is: that we most certainly do. As 
| announced in the last issue pub- 
| lished in New York and the first 
; two issues from Detroit: 
scriptions to A.D.N. will be ex- 
tended two full months for each 
| month unfulfilled as of June first, 
1933. 


* 


| 


* % 


SPEAKING of subscriptions, it 
may be interesting to you, who 
have so generously wished us well 
in the new venture, to know that 
| during the month of June to date 
| we have received more new and 
renewal subscriptions than were 
| entered in the three months pre- 
| ceding. We have nine men and 
one woman traveling. They cover 
| every state in the union and de- 
voting their time exclusively to 
taking subscriptions to this pub- 
lication. All of these salesmen 
have been employed from one to 
eight years in this work and their 
comments on the reception of the 
new paper have been most inter- 
esting and heartening. A sum- 
mary of these comments would be 
that A.D.N. “clicked” with deal- 
ers, jobbers and manufacturers 
in the automotive industry from 
the first issue printed in Detroit. 
The suggestions which they relay 
to us are invaluable and we will 
not be slow in adopting them, if 
practical. 

a 


FROM THE FIRST we have 
| promised ourselves that we would 
| have no set policies which could 
not be speedily adjusted to the 
demands of our readers. We are 
quite humble in the responsibility 
which we believe A.D.N. places on 
us as its custodians. We know 
that every degree of success 
which this publication aspires to 
will have to be won by sheer mer- 
it, based on its service to the men 
who make, sell and service the 
22,000,000 motor cars and trucks 
in these United States. 

We have had all the applause 
which is good for any new or- 
ganization for awhile; now we 
are wide open for constructive 
criticism and suggestions. You 
know what you want to find in 
your trade paper and the only 
way to get it will be to tell us 
what you want, then it will be 
strictly up to us or else!—G.M:S. 


% * 








All sub- = 
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N. Y. Asks Bridge Loan| 


New York, June 30.— Request 
for a loan of $35,000,000 for the 
proposed Triborough Bridge has 
been made to the Federal Emerg- 
ency Administration of Public 
Works and a grant equal to one- 
third of the cost of labor and ma- 
terial also is sought. The bridge 
would cross the East River by 
way of Ward’s and Randall’s 
Islands. The city has expended 
$5,000,000 on acquisition of land 
and preliminary work. 





PUBLICIZE 
Your Product and 
Your Organization 


If you are a manufacturer you are 
constantly developing NEWS— 
If this NEWS is not published— 


You are losing money! 


It is our business to see that this 
NEWS as it concerns some of the 
largest organizations in business 


IS published 


Let us tell you how easy and how 
valuable it is to keep in the 
public eye 


SUTTON & SCHIPPER 


Incorporated 
232 Madison Ave. 7338 Woodward 
NEW YORK,N.Y. DETROIT, MICH. 


GG I I 
ECONOMICAL CRUISES 
A day...a week...or longer 
To the Chicago World’s Fair ...to 
Duluth... Buffalo (Niagara Falls) 

| 
Spend | 
your vacation on palatial Great | 
Lakes Transit Visit the | 
Chicago World’s Fair. See Du- 
luth. Enjoy sun-swept lounging 


_decks, meals fit for a king, spaci- 


This summer save money. 


liners. 


ous staterooms at greatly reduced 
Dancing and deck sports 
daily. A fine vacation for all the 
family. Ask about our Chicago 
All-Expense-Plan. 
as low at $4.25. 


fares. 


Other cruises 


BUFFALO-DETROIT 


AND RETURN o 
+ 
Meals and Berth 1G 


included 


BUFFALO % 
CHICAGO 
and Including Meals and Berth 


Day Return Corespondingly lowrates 
° from oth ts. (Railroad 
Cruise "Wishes Hlesasedh 


Qe 87 


an 
Including Meals and Berth 
Day Return Correspondingly low rates 
Cruise from other ports. 





Great Lakes Transit Corporation | 


$.S. Octorara, S.S. Juniata, S.S. Tionesta sail- 

ing frequently between Buffalo, Cleveland, 

Detroit, Mackinac Island, Sault Ste. Marie, 
Houghton, Duluth, Chicago, Milwaukee. 


Automobiles Carried Between All Ports 


For full information, apply any Tourist or 
Sottwoad Agent or J. F. Condon, P. T.M. 
120 Delaware Avenue, 

Buffalo, N. Y. 


CLASSIFIED 
ADVERTISING 


The rate for this department is ten cents 
a word, each initial or abbreviation count- 
ing as one word, paid in advance. Box 
numbers will be furnished and replies for- 


warded without extra charge. 
SALESMANAGER 
Available July I1st., twelve years 
Chevrolet metropolitan dealer ex- 
perience. Age 35, married, record 
for producing volume sales and 
profit including past two years, 
capable of taking complete charge 
of dealership. Box 125, A.D.N., 
New Center Bldg., Detroit, Mich. 
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FINAL REVISION COMPLETE NEW PASSENGER CAR 


FORD GROUP 


States 


Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
Florida 
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Idaho 
Illinois 
Indiana 
Iowa 
Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
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CHRYSLER GROUP 


Chrysler 
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33 
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51) 148 223] 
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218 
104 
41 
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142] 
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334 
96 
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79 
48 
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268) 
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GENERAL MOTORS GROUP 


22 
28 
19 
17 


| 281] 5 


25) 

36| 
1 
1 
7| 
6| 


1 
1 


1 
9 


- 


142 | 
2093 | 
1098 | 
220 | 
164 | 
457 | 
340 | 
97 
88 
322 
159 


5| 
318) 
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Cadillac 
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6| 

4 

3 
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3 
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29 
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6 
3 
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14 
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15 
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6 
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53} 
51) 


24 








100 
42 
270 
151| 
44) 
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49 
43 
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40 
24 
10} 
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138) 
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Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 


New Mexico 
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16 
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New York 
North Carolina 
North Dakota 
Ohio 

Oklahoma 


Oregon 


| Pennsylvania 


Rhode Island 


S. Carolina 
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Texas 
Utah 
Vermont 


Virginia 


Washington 


| West Virginia 
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Wyoming 
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REGISTRATION BY MAKES AND STATES FOR MAY, 1933-32 
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NON-AFFILIATED MANUFACTURERS 


Read About it in 
Stinson Plane Talk 
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Automobile 


Sales Executives 


FLY 


1300 Miles 


in a business day 


Read how the assistant general 
sales manager and other officials 
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THE STINSON 
“RELIANT” 


The type of plane most people want 
| at a price they can afford to pay. 


4-PASSENGER 
CABIN PLANE 


215 H. P. Lycoming Motor 


SB9OS 


COMPLETE 


(At WAYNE, MICHIGAN) 


Write us to have Plane Talk 
mailed to you FREE, postpaid. 


on 


Nhe Aireralt Standard 
of thé World 


STINSON 
AIRCRAFT 


CORPORATION 
WAYNE, MICHIGAN 


Division of Cord Corporation 
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Production and Sales Pace Spurs Motor Shares 


o-——- 


Stocks Soar 
As Factories 


Hold Gain 


By Conrad Alexander 


New York, June 30.— Wall 
Street searched carefully this 
week for signs of a let-up in the 
automobile industry and, finding 
none, gave the motor shares an- 
other whirl on the Stock Ex- 
change. The turnover in the mo- 
tors was large and prices held 
well all through the week. 

Reports were current in the 
Street that Detroit interests were 
active in accumulating the stocks 
of automobile companies. Such 
rumors always are heard at times 
of heavy turnover in the motors. 
It was only a few weeks ago that 
Detroit was supposed to be liq- 
uidating automobile holdings, ac- 
cording to the stories at that time. 

Statisticians in financial circles 
are revising upward their esti- 
mates of car and truck product- 
tion for 1933, with some observers 
placing the total at 2,000,000. 
Three months ago forecasts were 
as low as 1,250,000. 

One of the old favorites among 
the motor shares bobbed up again 
this week but in something of a 
new role. Peerless was spread up- | 





on the ticker tape in more volume 
than for many moons. With plans | 
under way for the manufacture of | 
beer, the Peerless stock made a| 
net high at $6. It sold at 75 cents | 
a share earlier in the year. 
New Highs 

Among the other motor stocks | 
to set up new high for the year} 
on the Stock Exchange this week 
were the following: General Mo- 
tors, Chrysler, Goodyear, common 
and preferred; American Chain, | 
E. G. Budd Manufacturing, Evans | 

“~~~ Products, Motor Products, Gab-| 
riel A, Borg-Warner, Nash, Trico | 
Products, American - LaFrance - | 
Foamite and Reynolds Spring. 

The approach this week to $1 
wheat and strength generally in 
commodities was seen as favorable 
to the summer and fall automo- 
bile market. Several demonstra- 
tions in the stocks of farm imple- 
ment companies were staged on 
the wave of the commodity ad-| 
vance. 

The general motor picture also | 
was brightened by the recent | 
gains in foreign business. Indus- 
trial activity turned upward in 
most of the leading American ex- 
port markets some months prior 
to the advance in the United 
States, with the result that auto- 
mobile shipments into those out- 
lets began to register definite im- 
provement early in 1933. The 
export trade quickened very de- 
cidedly about the time that the 
United States put an embargo on 
gold shipments. It now begins to 
look as if the motor industry’s 
investment of about $240,000,000 
in foreign branch manufacturing 
plants again would begin to pay 
dividends. 

Shares of the Graham-Paige 
Motors Corp. responded at once 
to the announcement of Presi- 
dent J. B. Graham that a profit 
would be reported for the first 
six months. As a matter of fact 
this was one of the most en- 
couraging bits of news of the 
entire week, reflecting more than 


}; now 


| estimated 





anything else the extent to which 
recovery in the motor industry 
has been carried. 

Trading in Graham-Paige 
reached sensational proportions 
early in the week, with 30,000 
shares having been turned over 
in three consecutive transactions 
on the Stock Exchange consisting 
of two 5,000 and one 20,000-share 
batch. 

Renewed interest in motor 
shares has brought activity 
among a number of shares that 
have been comparatively quiet 
in recent months. Clark Equip- 
ment is an example. This stock 
had for some time been traded ir 
in lots of less than 100 shares. 


It came to the front this week, 
however, was turned over in full 
100-share lots and reached a new 
high for the year. Current assets 
of this company on March 31 
were $3,398,000, as against current 
liabilities of $89,000. 


Heard on the Street 


Continental Motors Corp. had 
current assets on April 30 of 
$2,553,000, as against current 
liabilities of $1,100,000. Cash and 
marketable securities totaled 
nearly $500,000 . . . Earnings of 
Libbey-Owens-Ford Glass Co. 
said to be advancing rapidly .. . 
Borg-Warner Corp. expected to 
earn thirty-five cents a share on 
the common in the second quar:er 

. Price of $40 a share for Gen- 
eral Motors common before long 
is predicted in some quarters... 
Group which was reported to 
have bought 1,000,000 shares of 
G.M. below 20 said to be holding 
on. 

Ray bestos-Manhattan, Inc., 
earned $24,000 net profit in April 
on a sales volume of $707,500. 
May sales were $900,000 and profit 
for that month was placed at 
about $95,000 Motor Meter 
Gauge & Equipment Corp. had 
current assets of 587,000 and cur- 
rent liabilities of $213,000 on 
March 31... Earnings of Motor 
Wheel Corp. in second quarter | 


| expected to offset loss of $227,578 


in first three months. 
exceeded $100,000 
earnings will be 
Chrysler order . . . Goodyear Tire | 
& Rubber Co. Ltd. (Great} 
Britain) had a net profit in 1932 | 
of 73,108 pounds, after all charges. | 

Dealings in Moto-Meter rights 
on same basis as the stock, 
transactions on rights having 
been set for settlement on June 
27... Eaton Manufacturing Co’s | 
net profit for second quarter 
at 40 to 50 cents a 
share on 645,000 common shares 
outstanding -This will 
Eaton profit for first half. 

Gross sales of Thompson Pro- 
ducts, Inc., in first half of June 
were nearly double those of like 


May net | 
Gabriel | 
aided by big! 


| vehicle production in the United 


| Census 


give | 





Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, June 30, 3:15 P.M.—Motor shares closed on 
stock exchange generally higher for the day and also 
above levels of a week ago. Trading in motors was 
quieter although demand continued strong. Twenty- 
three representative automobile stocks closed at an 
average price of $20.75 as compared with $20.37 yester- 
day and $20 a week ago. 











which the industry exceeded the 
production record of May of this 
year. At that time, the factories 
produced 218,490 cars and trucks. 
Twenty-two months elapsed until 
they enjoyed another 200,000-car 
month. 

A stronger demand for both 
passenger vehicles and_ trucks 
was reflected in the May produc- 
tion record. Of the former, 
184,578 were _ produced while 
truck output aggregated 33,539. 
The comparative figures on the 
two classes of vehicles in April 
of this year were 152,939 and 
27,317 respectively. Passenger 
car production in May, 1932, was 
157,683 units, and truck output, 
26,539 units. 

Taxicab production for May, 
however, was lower. But 54 
such vehicles were produced as 
compared with 411 in April. 

The sudden pick-up in the in- 
dustry’s activities in April, the 
momentum of which increased 
during May, enabled it to exceed 
last year’s five-months produc- 
tion record by approximately 9.5 
| per cent. Numerically the in- 
|crease was from 688,342 units to 
753,656. 

May production in Canadian 
motor car plants showed a similar 
increase. The total for the 
month, 9,396 units compares with 
8,255 for April of this year, and 
8,221 in May, 1932. 


period of 1932 and substantially 
better than in the first half of 
May ... Gemmer Mfg. Co’s de- 
benture bonds, amounting to 
$296,000 and due on January 1, 
last, have been extended by 
mutual agreement until January 
1, 1940, with interest rate un- 
changed at 5% per cent 
Aluminum Industries, Inc., had a 
net profit of $24,389, after all 
charges, in first five months of 
this year, as against a loss a year 
ago ... Ford Motor Co. of Eng- 
land reported total assets of 
14,154,887 pounds for December 
31, 1932, as against 13,380,728 a 
year earlier. 


May Output 
227,567 Units 


Motor 


Washington, June _ 30. 
States during May totaled 218,171 
units, according to United States 
Bureau figures released 
today. This represents a 
of twenty per cent over 
April and an increase of thirteen 
per cent over the industry’s mark 
in May, 1932. April output was 
180,667 while that for May, last 
year, totaled 184,295 units. 

One goes all the way back to 
| July, 1931, to find a month in|} 


here 
gain 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, JUNE 30th, 1933 


(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 


1933 


High NEW YORK 


Low 


Allis Chalmers 
American C, & 
Chain 
American La 
American Woolen 
Auto (2 
Bendix Aviation 
Bohn, A & 
Borg-Warner 
Briggs Mfg. 
Budd Mfg. Co., 
Budd Wheel Co. 


American 


Auburn 


Chicago Yellow Cab (1)..... 


Chrysler ... 
Collins & Aiks nan 
Commercial Credit 
Commercial Credit / 
Commercial Iny. T 
Curtiss-Wright 
Curtiss-Wright, 

Du Pont De Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage 
Evans Products 
Federal Motor 
Firestone T. 

Gabriel Co., 
General Elec. 
General Elec. Spec. 
General Motors 
Glidden 

Goodrich, 

Goodyear T. 
Graham-Paige 
Hayes-Body Corp, 
Houdaille-Hershey B 
Houdaille-Hershey 
Hudson Motor 
Hupp Motor 
Indian Motorcycle 
Inter. Harvester 
Johns- Manville 
Kelly-Springfield Tire 
Lee Rubber & Tire 


Libbey-Owens-Ford Glass .... 


Ludlum Steel 


(60c).... 


Last Sale 
June 30 June 27 


1933 
27 | High Low 


Last Sale 
June 30 June 
Trucks (1) 
Rockwell 
Marmon Motor 
Midland Steel 
Moto Meter, G. 
Motor Products 
Motor Wheel 
Nash 


Mack 
Marlin 


w 


Ss 8 
ne =e 
2 = 


Raybestos Manhattan 
Reo Motor 

Republic Steel Corp. 
Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 

Thermoid Co. 
Thompson Products 
Timken Roller Bear. 
Trico Products 

Union Car. & Carb. (1) 
U. S. Industrial Alcohol 
VU. S. Rubber 
West’house E. & M. 
Yellow Truck 

Young Spring & Wire 


CHICAGO 

Bastian Blessing 
tendix Aviation 
Sorg-Warner 
Grigsby-Grunow 
Houdaille-Hershey, 
Houdaille-Hershey, 
Modine Mfg. 
Perfect Circle 
Pines Waterfront 


DETROIT 
Baldwin Rubber, 
Bower Roller Bearing 
Ex-Cell-O Aircraft & Tool.... 
Gemmer Mfg., / 
Hall Lamp Co. 
Hoover Steel Ball 
Parker Rust Proof 
Timken-Detroit 
Warner Aircraft Corp. 
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Dividends Near 
$3,000,000 For 
Current Week 


New York, June 30.—Dividend 
checks carrying nearly $3,000,000 
to holders of securities of auto- 
motive companies will be in the 
mails over this week-end. Most 
of the disbursements are being 
made as of tomorrow, with more 
than a score of companies mak- 
ing payments. 

The dividends being paid cur- 
rently were declared over the 
past month. Several new declar- 
ations were made this week. 

Firestone Tire & Rubber Co. 
declared the regular quarterly 
dividend of ten cents a share on 
its common stock, payable July 
20 to holders of record July 5. 

The Link Belt Co. declared the 
regular quarterly dividend of ten 
cents a share on its common 
stock, payable September 1 to 
holders of record on August 15. 
This company also declared a 
dividend of $1.62% cents a share 
on its preferred stock, payable 
October to holders of record on 
September 15. 

The Firestone payment, when 
made, will approximate $200,000, 


| while the Link Belt disbursement 


will be around $69,000. 





Following are dividend pay- 
ments being made over the week- 
end by automotive companies, 
with the amount of each dis- 
bursement being estimated on 
the basis of the number of shares 
outstanding according to the 


latest figures: 
Approx 


Aluminum Co 
of America 

Auburn 

Bol in Al & Rr a 

Borg-Warner 

Rri ; & Stratto ‘ommon 
mies ric Storage ommon 
he Auto- Lite ... Preferred 
Go Tire & K ... Preferred 
G of Canada..... Common 
( Canada..... Preferred 
*’referred 
‘ommon 
ommon 
ommon 
’referred 
*referred 
‘ommon 
‘ommon 
‘ommon 


veat 
vear 
0 year of 
Link Welt 
MeQuay 
Mack Trucks, Ine.. 
Marlin-Rockweil 
Midland Steel Prod 
Norwalk Tire 
| Perfect Cirele 
| Ross Gear & Tool 
Sparta Foundry 
| Trico Products Common 
Waukesha Motor ........ Common 
Wilcox-Rich . Class A 
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Appoints Bankers Trust 

New York, June 30.—F. B. 
| Davis, Jr., president of the United 
| States Rubber Co., announces the 
| appointment of the Bankers Trust 
'Company in New York as Trans- 
fer Agent for the company’s stock, 
| effective July 1, 1933. Heretofore 
| the company has maintained its 
own transfer office at its general 
| headquarters, 1790 Broa dway, 
a York, N. Y. 


| Goodyear Increases 
Mechanical Goods Price 


Akron, June 30.—Due to an in- 
crease in prices of various com- 
modities used in manufacture an 
increase in price on mechanical 
goods will be made by Goodyear 
Tire & Rubber Co., effective July 
1; it will be in varying amounts 
for different items. 


To Make Beer Barrels 


Chicago, June 30.—The Inger- 
soll Steel & Disc Company, a di- 
vision of the Borg-Warner Cor- 
poration, will engage in the man- 
ufacture of stainless steel beer 
barrels. The stainless steel for 
these beer barrels will be furn- 
ished to the Ingersoll Company 
by the Ludlum Steel Company of 
Watervliet, N. Y., under the 
terms of the contract. 


Illinois Sales Tax 


Chicago, June 30.—The 2% state 
sales tax is expected to be signed 
by Governor Horner in time to 
make it effective July 1. The 
state Senate concurred Tuesday 
in House amendments to the or- 
iginal bill. 
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